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FIFTH YBAR. 2p 
1 ed CHICAGO AND CINCINNATI, THURSDAY, DECEMBER 19, 1901. 16 Gomes ate 
THE LEADING FIRE INSURANCE COMPANY OF AMERICA. INCORPORATED 1819. CHARTER PERPETUAL. 
AZSTNA INSURANCE CoO. 
Wi TL KING, Sosten WM. B. CLARK, President. HENRY Enis, { Assistant Secretaries 
NORTHWESTERN BRANCH, OMAHA, NEB. 
Cagltal....cccccocccccecces 4,000,000 WM.H.WYMAN, W.P.HARFORD, 
Ooh Antenne, OO TE Genera Ages" Aut. General Agent 
Total Liabilities........s+0e eees 4,047,342 69 PACIFIC BRANCH, SAN FRANCISCO, CAL. 
Wit iti secs cacoscocscesense 5,309,953 03 BOARDMAN & SPENCER, General Agents 
Surplus to Policyholders.... .... 9,309,951 08 INLAND MARINE DEPARTMENT. 
Losses Paid in 82 Years......... 88,243,132 93 CHICAGO, ILL, NEW YORK, 
145 La Salle Street. 52 William Street, 
f 











WESTERN BSRANCH: 


KEELER & GALLAGHER, General Agents. |=T"“S8 5202.25 87° 


WE OFFER TO MAIL, 
FOR THE POSTAGE, 
TO FIRE INSURANCE AGENTS GENERALLY 


ANY OF THE FOLLOWING: 
























“HOW TO BUILD A HOME.” - - = = = + + 156 Pages. Postage 4c. 
“HOW TO BUILD FIREPROOF AND SLOW-BURNING. gfe - - 132 Pages. 5c. 
‘PLANS AND SPECIFICATIONS FOR ECONOMICAL DWELLING HOUSES, BARNS, Etc.” 75 Pages. “ 6c. 
“THE RELATION OF FIRE INSURANCE TO THE COPIMUNITY.” - - - 32 Pages. ss 2c. 
“WHAT CONSTITUTES A SAFE ELECTRICAL EQUIPMENT.” - © « «© Leaflet. “ te. 
ADDRESS: 
prorects  L HE CONTINENTAL FirE INSURANCE COMPANY, - 
ITS LOYAL: AGENTS CONTINENTAL BUILDING, 46 CEDAR STREET, OVER-HEAD WRITING 
NEW YORK. 
D, W. C. SKILTON, President. J. H. MITCHELL, Vice-President, 
EDW. MILLIGAN, Secretary. JOHN B. KNOX, Assistant Secretary. 
Surplus to Policyholders, $3,242,549.93, Total Losses Paid, Over Forty-Six Million Dollars. 






: CASH CAPITAL, TWO MILLION DOLLARS. 
PHENIX Outstanding Losses, $253,062.15 Assets, $5,583,494.25 Reinsurance Reserve, $2,0€7,882.17 Net Surples, $1,242,549.93 


THE WESTERN AND SOUTHERN DEPARTMENT, 
Northeast Corner Fourth and Elm Streets, CINCINNATI, OHIO. 





LOVEJOY & SPEAR. Managers. AGENCIES IN ALL CITIES AND TOWNS. 
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UNDERWRITER. 








Cooper 


Firelnsurance Company 


OF DAYTON, O. 





Cuas. D. Mean, H, E. Meap, Cuas. W. SCHENK, 


The Obio General Agency 
UNITED STATES FIRE INSURANCE C0..........0f New York, B. L 
ALLEMANNIA FIRE INSURANCE CO........ al of Pittsburg, Pa. 


A. K. MURRAY, General Agent, 
Offices: 315 W. Fourth St., 
Agents wanted at desirable points. CINCINNATI, O80. 
Remember: The Ohio General Agency fs a Home Institution. 





President. Vice-President, Secretary. 
CGUMMED POLICY LABELS. OHIO’S LEADING ACENCY COMPANY. 
PRICE LIST ‘ : ° ‘ 
cours, ews. | Cincinnati Underwriters 
pik Geld. rouse. COMPOSED OF 
im Sener ae $ = $ a4 24m vet ceees ret EUREKA SECURITY 
SM. S00 © S00 oo Me 5) Fire and Marine Insurance Co, | Fire Insurance Company. 
a 30.00 42.00 14.00 ORGANIZED 1864. 


WE GUARANTEE SATISFACTION. 


THE WESTERN UNDERWRITER CO. 


164 La Salle Street, 413 Vine Street. 
CHICAGO. CINCINNATI. 


Tel. M. 2914. Tel. M. 2077. 
SEND FOR SAMPLES. 





1901. 


Firemen’s Insurance Company 


OF BALTIMORE, MD. 


Gooes Assets January 3, 1900 22... c cook cece noe. $1,484,014.85 
Capital Stock............ a sgeeey Net Surplos , $582,658.68 
na CNN ION ac naciecm 000cbeees bese sdeaned $1,082,618.68 


G. W. POHLMAN, 


General Agent for State of Ohio, 21 E. 3d St., Cincinnati, O 
G. E, MEEKS, Special Agent, Columbus, O. 


ORGANIZED 1881. 

CAPITAL $100,000. ASSETS $290,182. | CAPITAL $150,000. ASSETS, $271,769. 
SURPLUS $191,199. SURPLUS $186,910. 

COMBINED STATEMENT. 

Assets $572,092.80. Surplus $396,892.19. 


Cincinnati, Ohio. 


Capital $250,000, 
F. A. ROTHIER, President. 





i9sOl. 


INSURANCE 


NATIONAL IvsuRaNce 


OF CINCINNATI, OHIO. 


General Insurance—State of Ohio Only. 
G. W. POHLMAN, 


President. 





E. W. BURNET, 
Secretary. 

GARDNER E. MEEKS, State Agent, 
Columbus, Ohio. 





P. W. HUNTINGTON, President. G. W, SINKS, Vice=Presideut. il. O’KANE, Secretary. 


THE FRANKLIN INSURANCE COMPANY, 


COLUMBUS, OHIO. 





Organized 1864. Cash Capital, $100,000.00. 





Its Policies guaranteed by Cash Assets of $10,920,000. 
Less Liabilities of $7,370,000. Surplus of over $3,500,000. 
Confines its Business to Ohio. 
Insures against Fire, Lightning and Tornado. 





TEUTONIA 


FireInsuranceCompany, 


OF DAYTON, OHIO. 
INCORPORATED 1865. 
OHIO’S STAUNCHEST FIRE INSURANCE COMPANY. 


ED sicrtwedesasccestkaandesseecssessceene. aoe $565,947.07 
NET SURPLUS (over Capital and all Liabilities) 390,727.27 
T. A. LEGLER, Vice-Pres’t. 


EDWARD PAPE, President. J. LINXWEILER, Jr., Sec’y- 





LE ROY, OHIO. 


Ohio Farmers Insurance Company 












JAS. C. JOMNSON, Pacewent 
M.L. BENHAM, Sccreranv 


Fire. Lightning and Tornado Indemnity. 


Carefully Invested Assets on ee ‘st, 1901, of $1,318,486.00, seaceved 
as follows for the protection of policyholders: 


Reserve for re-insurance. . ecscesces ing 
Reserve for Losses and all othee Liabilities. . seeeee - 70,801.87 
Net Cash Surplus. . soccccee, gcoccocconcess coosece SAIULAS 

Total. en 


= ORCANIZED Wi 16046 
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OFPFICBRS: 
D.¥. Wirrsr, President. F. H. Nicnots, Asst. Secretary. 
ARTHUR ReYNOLps, Vice-President. W. L. Eaton, Gen’l Attorney. 
C. W. Marquarprt, Treasurer. W. H. Kennepy, Law of Agents 


G. C. CROWELL, Secretary. J. F. Kennepy, M , Medical Director 


THE NORTHWESTERN LIFE and SAVING GS COMPANY 


OF DES MOINES, IOWA. 
ESTABLISHED 1896. 
CAPITAL STOCK, $100,000.00 
(rutty Pai.) 


The NORTHWESTERN LIFE and SAVINGS COMPANY sells the original plan 
of the ten-year endowment investment policies in shares in place of thousands. One 
share costs $2.50 a month; $7.50 a quarter; $15.00 semi-annually; or $30.00 an- 
nually. Each share is guaranteed to produce the sum of $300.00 in ten years, with 
the additional profit of interest, lapses, and all interest on such lapse fund, all fines 
and penalties for reinstatement ‘of lapsed policies. No medical examinations required 
on these shares. Policies written from one share to one hundred. Premiums the 
same from five to sixty years,and both sexes are eligible. A plan that reaches far on 
the investment lines, also giving & reasonable amount of ge = in case of death. 
Loans 64 per cent of the premiums paid afterthe third Gives one year to re- 
instate in case of lapse, thus making a policy easy toma mtain. No possible chance 
of loss, as every dollar is guaranteed to the policy holder whether he lives or dies and 
is secured with a deposit with the State of lowa. 


ASSETS, $741,000 


AGENTS WANTED. 
Experienced agents can treble their commission earnings by selling our ten. 
year endowment investment policies. Address or call upon 
L. E. SPENCER, 
Manager, 
Chicago General Agency, 904 Marquette Bldg., Chicago, 111. 


TRUSTEES: 

G. W. Marquardt, President Marquardt Savings Bank; Arthur Reynolds, Pres- 
ident Des Moines National Bank; John Herriott, Ex-Treasurer State of Iowa; G. D. 
Ellyson. Cashier Marquardt Savings Bank; D. F. Witter, Ex-President Iowa Loan & 
Trust Co.; J. H. Blair, Secretary lowa Loan & Trust Co.; C. L. Gilcrest, Wholesale 
Lumberman; F. C. Macartney, Proprietor eee House; M. M. Reynolds, Presi- 
dent Guthrie Co. National Bank, Panora; W. L. Eaton, Representative Mitchell Co. 
Osage; H. H. Green, as Elder M. E. Ghureh” Dubuque; W. H. Kennedy, hw 
Agents, Des Moines; J. B. Tinker, Mason City; F. H. Nichols, Des Moines; 
Urowell, Des Moines 





Soe tS RC a a at ee at a ee et ee 


of. 





Instituted in Reign of Queen Anne, A. D., 1714. 


Union Assurance Society of London 





No Overhead 


Writing Loyalty io 


Local Agents. 


sfonforfontonfonfontostocfocfosfecfoofootoriostesodorl= 


oe No Dual 
Agencies. 














UNITED STATES OFFICES: 
Society’s Building, 


No. 35 Pine Street, New York, Hall & Henshaw, Managers. 
No. 171 La Salle Street, Chicago, Hall & Henshaw, Managers. 
No. 35 Kilby St., Boston, Hall, Henshaw & Gilmour, Managers. 
English-American Bldg., Atlanta, Ga., George N. Hurt, Manager. 
Mining Exchange Bldg. , Denver, Col., Gerald L. Schuyler, Mngr, 
AGENTS IN ALL THE PRINCIPAL TOWNS AND CITIES. 








i 








Metropolitan Life Insurance Co 


(Incorporated by the State of New York.) 


“The Leading Industrial Insurance Company in America“ 


Is represented in all the Principal Cities of the_United States 
and in Conada. 


The Payment of over Two Hundred and Fifty Death Claims Daily 


TELLS OF THE GOOD IT DOES. 


INSURANCE IN FORCE OF OVER $900,000,000 
Attests its Greatness and Favor with the Public. 


PERMANENT, PROFITABLE AND PROGRESSIVE EMPLOYMENT. 


AGENTS WANTED. 


Any honest, capable and industrious man, who is willing to n at the bottom 
and — A complete eo heewtetge of the details of the Howe = by iligent study and 
prectis experience a by demonstrating his capacity, —— his claim to the 

ee Peeition in tthe. field, It is within his certain reach. Theleeiiel cons for 
° es ee are ——, = — al te aaa will be 
cation i¢ Company’s Superintendents in an cities or tate 
Home Office, No. 1 Avenue, New York City. 








OFFICERS, 
gan 8. HEGEMAN, President. 


AMES S. ROBERTS, Ass’t Secreiary. 
AMES M. CRAIG, Actuary. 


le ‘THOMPSON, Cas je~ and Ass’t Seevw 
iN. rawane t Wooprornr Counsel 
as edice’ "Mrecto: 





B Wirrary. Medical eT Ase’t M 

















48th ANNUAL SsTATEM En tT 


a ° 
of WatartownN.¥: 
A. H. SAWYER, President. W. H. STEVENS, Secretary 
Capital, - - - $ 500,000.00 
Assets (to protect policyholders), 2,283,556.42 
Net Surplus to Policyholders, 1,043,538.55 
Net Surplus to Stockholders, 543,538.55 


N. T. JULIAN, Special Agent for Ohio, West Virginia and Michigan, Columbus, Ohio. 
F. W. ALEXANDER, Special Agent f>r indiana and Kentucky, Indianapolis, Ind. 
L. S$. MacENANBY, Special Agent for Illinois and lowa, 195 La Salle St., Chicago, I1. 


THE AMERICAN FIRE INSURANCE 


OFFICE: 
Company’s Building, 
308 and 310 Walnut St., 


PHILADELPHIA. 


CASH CAPITAL, - « 





- 500.000.00 


Reserve for Reinsurance and all other claims, - 1,729, 708.58 
Surplus over all Liabilities, - 247,362.42 
TOTAL ASSETS, JAN. 1, 1901, - ° © - $2, 477,069.00 


THOS. H. MONTGOMERY, President. PTCHARD MARIS, Sec'y and Treas. 
WM. F. WILLIAMS, Ass’t Sec’y. WM. B. KELLY, Gen’! Mgr. 


NELSON B. JONES, CHARLES L. HECOX, 
Special Agt. for Michigan, Ann Arbor, Mich. Special Agt. for Ohio, Columbus, Ohio. 





INCORPORATED 1866 


GERMAN INSURANCE Co. 


OF FREEPORT, ILL. 
The Largest and Most Successful Fire Insurance Company In the West. 





Assets, January 1, 1901..... jaw adheeeeeasanse ces ereaeee $3,656,401.59 
CE ANN ic nv cent pecs ccesepesecvddsevesaeseseubecbesnee 200,000.00 
Liabilities, including remsurance..............0eeeeene coeee 2,181,179 89 


ee are navind bieaab eeu s ease Aas wee oo 0ly8t0, 201.90 


Cc. 0. COLLMAN, Pres. WM. TREMBOR, Sec. 
HENRY BAIER, V.-Pres. F. M. GUND, Ass’t Sec. 
D. B. SCHULTE, Treas. 


State Agent, Cayton, Ohio. 
CARL H. SMITH, Special Agent, Dayton, Ohio. 


CERMANIA fe" 


62 and 64 William Street, Cor. Cedar, NEW YORK. 


: Statement, January 1, 1901. 

SIRs in ne dinin abide wbains ahihatne ah Bhebobadwdsisane eagedds oaieenee $1,000,000.08 
ey le ND NE ois oin.i's dc 0c 008s 662s cegn se d6bbn00eeseeeuns 1.563,778.08 
Reserve for Losses under Adjustment. 


THOS. H. SMITH, 





81,571.60 

Reserve for all other ane Nevrigee ablledogdbes odedeanscagedscnun piaen 42 475.41 
Net Surplus.. z bcs pu dulphek dknewte Kessbutedséeewinas - 2,275.975.39 
REN AIAG RE ARIE AT BLY ....84.963,800.40 


HUGO SCHUMANN, President. 


Vi i CHARLES RUYKHAVER, Secreta 
} aaGeanenee, Gustav Keur, Ass’t Geaectary.” 


WESTERN DEPARTMENT, 


Manager, Royal Insurance Bidg., Chicago, TIL 
@&. W. CLAYTON, State Agent. Trav. @ 


UNDERWRITERS’ HAND-BOOKS, 


PUBLISHED BY 


The Western Underwriter Company, 
CINCINNATI AND CHICAGO. 


FR. VON BEENUTH, 
Gro. B. Epwarps, 


& G. HALLE, 








Underwriters’ Hand-Book of Michigan, Published Biennially. 
Underwriters’ Hand-Book of Ohio and West Virginia, 
Published Annually. 


The most complete publications of the kind issued. In use by 
General, Special and Local Agents. Agency Directory, Company 
Statistics, Town Information. 











Life Insurance Company. 


HOME OFFICE, COLUMBIAN BUILDING, 
WASHINGTON, D. C. 





PAID-UP CAPITAL, $125,000. 





Reliable agents wanted in all parts of the country. 


FIRE TORNADO 


PHENIX 


INSURANCE COMPANY 


OF BROOKLYN, N. Y. 





Western and Southern Department, 205 La Satie Street, Chicage 


J. H. LENEHAN, General Agent 
CHAS. R. STREET, Ass’t Gen’! Agent 





ORGANIZED 1851. 


™*” PHOENIX 
MUTUAL LIFE 


INSURANCE COMPANY, 














OF HARTFORD, CONN. 


issues the most popular forms of life insurance 
contracts of any company in the world. For ter- 
ritory, liberal terms to agents and sample policies, 


ADDRESS, 
JULES GIRARDIN, Gen. Agt. for Ill, - The Temple, Chicago, Ill. 


ROB’T N. FRYER, Gen. Agt. for Sou. Ohio and Ky., - Cincinnati. | 


FOX & NIELSEN, Gen. Agts. North. Ohio, Garfield Bldg., Cleveland. 


+ -CHARTBRBED i866.... 


THE OLD RELIABLE 


Hartlord Lite Insurance Company 


HARTFORD, CONN. 
Gro. E. Keeney, President. 


Cuas. H. Bacau, Secretary. 


Issues policies upon all the latest plans and most liberal conditions. 
Its ORDINARY LIFE and LIMITED PAYMENT CONTRACTS become 
ENDOWMENTS at AGE 80. 


In its Industrial Branch, it issues Adult and Juvenile Whole Life, En- 
+ dowment, Semi-Endowment, and Life-Endowment-at-Age-80 Policies, in 
amounts from $10 to $500, from Ages 2 to 60. 
These policies are plain in terms and conditions. All contracts are in 
full immediate benefit in case of death by accident. 
THE RECORD TELLS. 
$21,000,000 Paid to Policyholders and Beneficiaries. 


PURCHASE A HARTFORD LIFE POLICY AND YOU GET THE BEST. 





ome ie lnsurance@mpany 


OF NEW YORK 
“~GEO.E.IDE. PRESIDENT. 
ADMITTEDASSETS 


12,5342,246.77 
oes RVE &C. 


10, 257,446.47 

aL RAL) 

65,875.00 

1, 282,568.30 
,069, 852.00 


% 
| DIVIDEND-ENDOWMENT FUND 8 
| CONTINGENT FUND 4 
3° 
4 





NET SURPLUS *? 
INSURANCE IN FORCE $5 





First Old-Line Stock Accident Co. Incorporated in Illinois. 


Accident and Health. 


SPECIAL AGENTS. 
SUB AGENTS. 
LOCAL AGENTS. 


VortTH SS 
\MERICAN “&y 
ACCIDENT @ 


INSURANCE. CO 
. CHICAGO 


a 


Write to A. E. FORREST, Secy. 


217 La Salle Street, Chicago, 


FOR STATE OR GENERAL AGENCY TERTIIS. 
$1,800 to $6,000 per year paid to producers. 





EXCLUSIVE TERRITORY GIVEN. 





Insurance Company 
of Hartford, Conn. 


= AETNA LIF 


GIVES RESULTS IN 


LIFE, TERM and ENDOWMENT INSURANCE 


WHICH ARE UNEQUALED. 


s/f we LIFE, ACCIDENT AND HEALTH INSURANCE 








Assets, January 1, 1901...................065 $56,092,086 O01 
UIDs .00:0066 ccnscnncee sone ccnececs.cepscese cess MEQ 
Guerantee Fund in Excess of KRequire- 

ments by Company’s Standard........ 35,065,209.40 


MORGAN G. BULKELEY, President. 
Cc. E. GILBERT, FRANK BUSHNELL, 
Ass’t Sec’y, Agency Sec’y. 
COLLIN FORD, Manager Southern Ohio Agency, Cincinnati, Ohio. 
F.C. CHAPMAN, Manager Northern Ohio Agency, Cleveland. Ohio. 
SUPERINTENDENTS OF AGENCIES: 
T. B. Merrill, 134 Monroe St., Chicago. H. B. Houghton, San Francisco, Cal- 


J. L. ENGLISH, 
Secretary. 





the [pion Central Life Insurance Co. 


CINCINNATI, OHIO 


ASSETS, January 1, 1901, * e 
SURPLUS, + . « e 


$26,440,297.28 
3,693,343.46 


No Fluctuating Securities — Largest Rate of Interest— 
Lowest Death Rate. — Endowments at Life Rates 
and Twenty Payment Guaranty Policies Specialties. 


Targe and Increasing Dividends to Policyholders. 
Desirable Contract and Good Territory open for Live Agents. 


JOHN M. PATTISON, President. 





a 
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December 12, 190t. THE WESTERN UNDERWRITER. 5 














With which Is combined 
BLACK AND WHITE—Established i890. 


Published Every Thursday by THE WESTERN 


UNDERWRITER COMPANY, ’* Chicago (164 
La Salle Street), and Cincinnati (4Etna Build- 
ing). E. Jay Wohlgemuth, Manager; C. M. 
Cartwright, Managing Editor. Subscription 
Price, Two Dollars a Year; Single Copies, 10 
Cents Each. 








Entered at Chicago Postoffice as mail matter of 
the second class. 








THE WORK OF A. F. DEAN. 

Too much credit cannot be accorded As- 
sistant Manager A. F. Dean of the Springfield 
for the impetus he has given discussions as to 
more scientific and equitable rating by his 
faithful, brilliant work. Even if some of Mr. 
Dean’s theories may not be adaptable to ac- 
tual conditions, yet he has started a movement 
in underwriting that is searching for truth to 
follow it. 

Much good is coming from the desire of 
fire insurance men to put the business not 
only on a more stable basis, but also to come 
out in the open and allow the public to see 
how the machinery is ogerated. The people 
have a right to know something about the 
making of rates, for fire insurance is in the 
nature of a tax. The gathering together and 
disbursement of this tax is left to private cor- 
porations, but they still retain a quasi-public 
character. \" pie} 

Mr. Dean gives a method for shifting the 
selling price of a certain class according to the 
fire loss without having to rate the entire coun- 
try again. He has started men to thinking and 
debating. Out of it all some practicable sys- 
tem will ensue. 

We believe the future of fire underwriting 
has many possibilities, and that we are stand- 
ing at the dawning of a new day. 

There is too much pessimism in the air, too 
much complaint. We need to study conditions 
and find the best and right way to put the 
business on a more abiding basis. 

Mr. Dean has completed a third book, which 
will deal with the making of tariffs. He ended 
the last chapter before he was taken to a hos- 
pital several weeks ago to undergo a critical 
operation from the effects of which he thought 
he might not recover. For a fortnight he 
labored to finish the manuscript even while 
suffering excruciating pain, and when he had 
penned the last word, lie was. given over to the 
surgeons. Such a spirit is truly heroic, and 
made of stern stuff, as worthy of praise as that 
of any soul that has given all he had to the 
betterment of the world. 


EXPENSES TO TOTAL INCOME. 

Life agents are prone to use sophistry in 
showing prospects the different expense ratios. 
One of the most misleading is that of “expenses 
to tal income.” Take a new or rapidly grow- 
ing company, for example. The great bulk of 
its receipts is from new business and the ex- 
pense of putting this on its books is 100 per 
cent or more. It may be economically man- 
aged for all that. In case of an old established 
company with a large renewal income, if it 
did but a comparatively small new business its 
expense ratio would seemingly be small, as 
the great expense is in obtaining new business, 
yet this same company might be extravagantly 
managed. John A. McCall of the New York 
Life once said: 

“Whether or not the expenses of any life 
company are too high is not absolutely proved 
by its expense ratio. If the company has abil- 
ity and vigor in its management and does a 
very large new business, the expense ratio will 





be high. A large new business means. a high 
expense ratio, even though the new business is 
secured on a basis which will make it ulti- 
mately very profitable to the company. On the 
other hand, the expense ratio in a company 
may really be very large when it seems small, 
simply because such a company does a small 
business at an extravagant cost.” 


LIFE AGENTS’ HARD WORK 

The energetic life insurance agent who la- 
bors faithfully certainly does the hardest kind 
of work. The average person may not real- 
ize the strain On a man’s system and the drain 
on his vitality to produce even a moderate 
business. 

When we reflect on the immense accumula- 
tions of the companies we cannot help but 
stand in awe at the labor it all represents. 
Think of the effort that has been spent—the 
brain, the heart, the enthusiasm that have been 
given to the business. 

We doff our hat to the life agent who does 
faithful service, for his labor deserves the 
meed of praise. The man who produces a mil- 
lion a year is a marvel in physical and mental 
power. The agent who can write $200,000 a 
year ofttimes breaks down under the strain. 

It is not the closing of the application that 
requires all the force that exists in a man, but 
it is the preparatory work, the development of 
the prospect. A life agent is like a lawyer who 
spends hours and days and weeks in anticipa- 
tion of his case, being keyed up to the highest 
pitch all the while. When it is over he real- 
izes the cost. 


One of the Lloyds hailing from Chicago has 
a subscriber who adds_ great financial 
‘strength” to the institution. Last May he 
borrowed $10 from a well-known fire insur- 
ance man and the latter has been unable to 
collect since. He offers to take $1 for the 
debt. , 

The clever definitions which are attracting 
so much attention in Rough Notes are written 
by Irving Williams, the bright young-mem- 
ber of the staff of that paper. 





MANAGER KELSEY WILL BE FETED. 
Joseph A. Kelsey, who will go to New York 
to take the United States management of the 
Aachen and Munich, will be tendered a com- 
plimentary dinner by his associate managers 
next Monday evening at the Union League 


Club, Chicago. 





MISCELLANEOUS NOTES. 


Fisher, Martin & Wurts, the Chicago agents, 
will incorporate with $10,000 stock. 

C. A. Muerman of Cleveland has resigned 
the agency of the Commercial Union. 

George T. Brown of Dayton, Ohio, is now 
representing the Manufacturers’ Appraisal 
Company of Chicago. 

Farr & Shannon of Eaton, Ohio, get the gen- 
eral agency of the Anchor Fire of Cincinnati 
for Western Ohio and part of Indiana. 

The shareholders of the National of Ireland 
have voted formally to increase the funds of 
the company by loaning uncalled capital. 

The receiver of the Pulaski Mutual Fire of 
Chicago has levied an assessment on old policy- 
holders, who are now holding meetings to pro- 
test. 

Charles A. Kelly, special for the St. Paul 
in Indiana, with headquarters at Terre Haute, 
has had Michigan arid Kentucky added to his 
field. 

W. J. Smith has been appointed special agent 
of the United States Life by E. W. Christy, 
Ohio manager. Mr. Smith will travel in the 
State. 

The Security Life Insurance Company of 
South Bend, Ind., has taken steps to capitalize 
with $100,000 stock. It will extend its field 
considerably. 

The North British, after its long trpuble 
with the Tennessee department over the rein- 
surance of the Traders of New York, has been 
readmitted to that State. 

Willis O. Robb, formerly in the Ohio field, 
has been appointed secretary of the committee 
on losses and adjustments of the New York 
Board, with a salary of $7,500 a year. 





HENRY FOWLER WILL RETURN TO OHIO. 


Resigns The Illinois State Agency To Be 
Associated With The Farm Department 
Of The Home in The Buckeye State. 





Henry Illinois 


Home of 


Fowler, state agent of the 
New York, has resigned, to take 
effect January 1, to become associated with 
E. D. Morgan, manager of the Home’s Ohio 
farm department. Mr. Fowler’s efforts for 


the company in Illinois have met with signal 


success, as demonstrated by the followiig 
figures : 
Premiums for 1899.............. $368,000 
Premiums for 1900. ........scc00. 432,000 


Premiums for 1901 (estimated) .. 500,000 

The Home has, therefore, through the efforts 
of its Illinois agents, changed its position from 
seventh to third in rank. 

The Home’s Ohio farm department is by 
long odds the largest single agency the com- 
pany maintains in all its western territory, with 
the exception of its western farm department 
at Chicago. There is practically no other stock 
company writing farm business in Ohio. It is 
stated that the Home has made a very hand- 
some profit from the operation of its farm and 
village business in Ohio, and there can be no 
doubt that this result will be largely augmented 
by Mr. Fowler’s return to the State. 

The company and Manager Morgan are to 
be congratulated upon Mr. Fowler’s acquisi- 
lion to this important position, and the many 
friends that he has made will wish him suc- 
cess in his new position. 

Mr. Fowler was intimately associated with 
Mr. Morgan and the Ohio farm department 
from 1895 to 1900, and as each have special 
qualifications along different lines there is every 
reason to believe they will make a great team. 





We STERN WILL BE EXAMINED. 

The Western Fire, Marine and Plate Glass, 
the old charter company with headquarters 
at Chicago, which has had a fight on its hands 
with the Illinois insurance department because 
it refused to be examined, will now have to 
submit to such by order of Judge Chytraus 
of Chicago. For some days the matter has 
been in the court, the company endeavoring 
to ward off an and Attorney 
Rowe of the insurance department seeking to 
have a receiver appointed. 


examination, 


The court ordered 
an investigation of its condition. 





AGREE ON SATISFACTORY *ETT:EMENS 

It is stated that Attorney Thomas Bates of 
Chicago, who has been representing the fire 
companies, which seek the return of the ex- 
cess tax they paid to ex-Superintendent Van 
Cleave of the Illinois department under the 
2 per cent law, has reached a settlement with 
Mr. Van Cleave, and the moneys will be dis- 
tributed next week. The Supreme Court al- 
lowed deductions for cancellations and return 
premiums, but not for reinsurance. 





COBBAN LEAVES THE MANCHESTER. 

Walter H. Cobban of Minneapolis, state 
agent of the Manchester for Minnesota and 
the Dakotas, has resigned to take the man- 
agement of the Phoenix Mutual Life for Min- 
nesota and the Dakotas. Prior to engaging 
with the Manchester, with which he has been 
connected for twelve years, he was with the 
Northwestern Mutual Life in South Dakota. 





AGITATED OVER PROPOSED INCREASE S$. 

A delegation of Cleveland agents will visit 
Chicago this week to request their companies 
to modify the proposed increases in rates that 
will follow the application of the mercantile, 
metal and lumber schedules. The agents see 
that the advances will be radical, and desire 
to avert complications that will ensue. 
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CRAYON SKETCHES OF FIELD MEN. 


[REMINIs CENCES OF AN OLD TIMER! 








“Gradually the ‘Old Guard’ is becoming but 
a memory,” said the reminiscent old-timer, 
as he blew a cloud skyward from a weed man- 
ufactured to tempt the hyemal holiday buyer, 
and lowered his voice into a confidential tone. 
“IT regret the passing of the good old days. 
but they had to give way to the new. Twenty- 
five, or even twenty years ago, the field held 
the flower of the profession. They were high- 
spirited, capable, poker-playing and carousing 
specials. But they did business for their com- 
panies and worked as hard as they played— 
and played mighty hard. 

“‘Nowadays the business special has the floor. 
There is little drinking and carousing and less 
poker playing. The companies will not stand 
for it. Some of the very men who, when they 
were in the field, could tbe classed as ‘of the 
boys,’ are now driven, as managers, to draw 
the line. Companies that encouraged rollick- 
ing, money-spending special agents are retir- 
ing them or replacing with men from the new 
school. The field is changing, and what would 
have been taken as an indication of greatness 
twenty years ago is not countenanced at all 
now. I do not mean that all the boys smoked 
and drank their heads off twenty years ‘ago, 
but I do mean that license obtained in the 
business that is not a part of it to-day. 

“Business is becoming more intricate and 
complicated; it takes a clear head to carry 
the details and follow the changes; a man 
must keep posted, and he cannot do it sug- 
cessfully at the bar or beside the poker table. 
The insurance camps are divided and are war- 
ring with each other; internal dissen- 
sions agitate the respective camp; supervision 
and legislation are harassing. Fire underwrit- 
ing methods are undergoing purification 
through exustion. 

a 

“Tell you something about the field men I 
have known? The woods are full of inter- 
esting characters from the old and the new 
schools. It takes all kinds of men to make the 
world. We have every known class in fire 
insurance. We have the wild and woolly and 
captivating, like Billy Chamberlain of the 
Niagara in the Northwest. He charms the 
best risks out of an agent before he knows it, 
and hits off the funny stories and incidents so 
as to entice a hearty laugh from a sphinx. 

“They tell a story about Chamberlain that 
would be impossible in anyone else. That 
should be a compliment, for it stamps him with 
an inimitable personality. Chamberlain  vis- 
ited a Minnesota agent, waltzed into his office 
without announcing himself, stamped three 
times around the stove in the center of the 
room without saying a word, seized a chair 
and drew it to the fire, tilting it back ‘on the 
heels. Then he ejected a stream of saliva 
into the stove and looked up with a wink at 
the old grizzled. and astonished agent, who 
was justice of the peace, mayor and general 
factotum of the town. ‘Hello, Pop, where’s 
your register?’ was all he said. But this was 
enough. Chamberlain had won that veteran’s 
young heart and never lost it. Some of the 
envious think he jokes too hard, but I don't. 
I sigh for the power to emulate his example, 
and to be able to talk twenty-two dialects of 
different nations of the world and never mis- 
place a word.: , 

fe fe 

“Now, how different is Ben Dow, the old 
Queen man, who has lived about four thousand 
years in Illinois, and knows almost everything 
about the business worth knowing. Last fall 
he left the Queen and went with the family of 
the German of Freeport, now spending about 
half his time in the field for that company. He 
is a banker, storekeeper, farmer, holds a mem- 
bership on the Chicago Board of Trade, and 
spends the summer in Michigan—or, rather, 
his family does. He goes over for a day or so 





each week. Dow speaks in a low tone of voice, 
never gets agitated, don’t know what dialect 
is—except his own—but he gets there just the 
same. The German of Peoria wrote to the 
mayor of the town in which Dow lived twenty 
years ago and asked to be recommended to a 
good agent. Dow has the agency of the 
company yet. He was the mayor, postmaster 
and about everything else there, and recom- 
mended himself. 





+ + 

“Charlie French of the Springfield is another 
old-timer in Illinois. He reminisces himself, 
when al! of the conditions are perfect, and 
when in that mood may be led to tell of the 
time when he, with a few other choice spirits, 
were managing a company down in the south- 
ern part of the State that advertised assets of 
‘$100,000 in government and other bonds.’ 
Charlie says that they had one government 
bond of $100, and the boys who had put up for 
it kept a pretty close watch on each other all 
the time until the inevitable came, and com- 
panies that had more government bonds drove 
along and did the business. Mr. French of 
Jacksonville now holds a respected position in 
society, is among the leaders in the Illinois 
field, and has been president of the State 
Board. During all this time he never ac- 
quired the intumescent habit, either, which is 
more than some of our good friends can say. 


+ + 
“Walter Scott—not the poet of undying 
fame, but the Missouri State agent of the 
Home—is celebrated, too, in his way. He was 


put on the stand when the Missouri officials 
captured a body of managers at one of the 
union meetings in St. Louis, and was made to 
tell about all that anyone knew or suspected 
of the existence of a combine in Missouri to 
do the public out of their hard-earned money 
for fire insurance rates. I was unfortunate 
enough once to be forced to read this testi- 
mony, and shall never be able to forget the 
simple and child-like directness with which 
each of Jim Crow’s questions were answered. 
And _ speaking of the result of the Missouri 
ousters, brings to mind old ‘Yours for Busi- 
ness, P. F. Peitz,’ special agent of the Ameri- 
can Central. If ever two special agents who 
were old in the harness and knew a thing or 
two when it comes down to tacks, were anath- 
ematized it was W. Scott for his deposition, 
and P. Peitz for his ‘yours for business’ circu- 
lar. But let us forget it. 
we ake 

The field man looked about the office, no- 
ticed the stenographer, and then leaned over 
and whispered a story, exploding in great 
gusto at the close. 

“You wouldn’t dare print that, would you? 
Uncle Sam would throw THe WEsTERN UNn- 
DERWRITER out of the mails. Do you recog- 
nize its authorship? 

“No, that is not one of McDonald’s, but it 
came direct from Col. ‘Bill’ Monroe of Cin- 
cinnati, special for the New York Under- 
writers. Col. Monroe is a typical military 
figure, and should have been in the regular 
army. He has the bearing, the caste, the whisk- 
ers of a commissioned officer. 

“T am told that he is the diplomatic man for 
all the Hartford interests down in Ohio. He 
does the fine work with the powers for Presi- 
dent Chase. Col. Monroe is another political 
field man and really is at his best in shrewd 
moves on the Ohio checker-board. 

“T never will forget the Colonel that event- 
ful night at the Clifton Hotel in Chicago dur- 
ing the Harrison campaign, when he came up 
with the Republican Club of Cincinnati wear- 
ing a glossy tile and a well-groomed frock 
coat. A game was going on at the hotel when 
the police smoked it out and took the whole 
outfit in a patrol wagon down to Harrison 
Street police station. Colonel rather enjoyed 








the novelty, but took supreme amusement at 

Milo E. Lawrence, who wore a linen duster 

and thus was made conspicuous when huddled 

against the somber background of Cincinnati 

Republicans. Milo desired to change habili- 

ments with Monroe, but the latter objected. 
+ + 

“I never forget my good old friend, Cap- 
tain Wallace of Dayton, Ohio, special agent of 
the National. The Captain must have slept 
with books on Roman and Grecian mythology 
and history. Aflusions to the old gods and 
goddesses of classic days come from him as 
easily as the rain falls in April. When the 
old war horse gets up to talk he springs 
some new deity or patron saint. Whether he 
dates back to that time and was an adjuster 
for Vulcan or Apollo or Mercury, I never 
could make out, but certain it is, he can rattle 
off yards of talk on the incidents of Olympus. 
I am afraid ‘Cap’ has reached the ‘vortex of 
the substratum.’ ” 

+ + 

“H. E. Pitkin, Wisconsin special of the 
Springfield, is one of the most finely endowed 
men of the western field. He has had every 
advantage of wealth and culture and employed 
all to its best end. He was born amid opu- 
lence, married a lady of means, and need not 
have worked at all. Pitkin, however, does not 
believe in a leisure class. He felt he should 
use his time and energies to some good pur- 
pose. He does splendid work for the Spring- 
field at a moderate stipend. The management 
has insisted on increasing his salary from time 
to time, but he protested. 

“Pitkin can reach a local agent every time. 
He gets at him with a searchlight and finds 
what interests him and then talks along that 
line. His knowledge extends to almost every 
subject and he has amassed a wealth of su- 
perior information. I count Pitkin the best 
scholar in the field. 

“He knows how to tell a story with all its 
embellishments and trimmings. He masters 
expression, impersonation and grimace and 
then lets the anecdote go with full steam. 

“He told me once there were two men whose 
shoes he would black at any time cheerfully. 
One was his coachman who had been with him 
for twelve years, and the other was Manager 
Harding of the Springfield. 

“When Pitkin was in the employ of another 
company, the western manager wrote a letter 
asking what he would advise to improve condi- 
tions in ‘the West. He sent this laconic re- 
sponse: ‘Get rid of the present manager.’ ” 

+ + 

The special fumbled through a time-worn 
pocketbook, one of those expansive ones where 
greenbacks do not have to be doubled, and re- 
surrected a letter. 

“That is written in German and is a classic,” 
he said. “I prize it because it has both the 
thought and embellishment. It was written by 
Gust. Hebgen of Milwaukee, special agent 
of the German of Freeport. 

“There is a-big-hearted man and beneath 
that rough exterior is a bright mind. Heb- 
gen was graduated from one of the famous 
universities in Germany, is well read, and a 
fine Greek scholar. I rather think he can 
tear off a few bits of other languages. Then 
he is a musician, full of the real emotion that 
sings itself out through the fingertips. 

“Gus _ will seek that famous old buffet in 
Milwaukee where he spends part of his leisure 
hours and meets congenial spirits. Over a 
bottle of Pabst, they will hold philological and 
musical discussions.” 

+ + 

“Of course, you have heard of David F. 
Vail of St. Paul, the adjuster for the Hart- 
ford. I have often wondered if ‘Dave’ really 
knew himself what his name is and where he 
was the previous minute. He should have 
been in the diplomatic service where silence is 
considered golden or rather have become a 
novitiate in the ancient monastery where the 
monks never spoke. 

“ Dave’ is just like the wind, for whence it 
cometh or whither it goeth,-no-one can tell. | 


ns 
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got off the train up at Winona a few weeks 
ago, and there stood ‘Dave’ Vail. I saluted 
him and he responded in a tone much like the 
dying note of a caliope, but looked about to 
see if any one heard him say, ‘Hello.’ ‘Where 
are you going, Dave?’ I asked. ‘Up the road,’ 
he answered after a minute’s consideration. 
‘That is truly remarkable,’ I responded, ‘but 
where have you been?’ ‘Down the road,’ 
came back that well-known voice.” 
+ 

The field man reached for a match, re- 
lighted his half-burned cigar, and his face was 
radiant with a smile. 

“So you never met S. J. Alexander of Lin- 
coln, Neb., ‘Old Si,’ as we call him, eh? Well, 
he is a brick with a gold edge. I believe ‘Si’ 
is about half-made of fine cut chewing to- 
bacco. He always carries two grips, one filled 
with collars, cuffs and supplies, and the other 
with ‘Long John’ fine cut. He takes out a 
handful of the strands and can masticate it 
with marvelous dispatch. 

**Si’ is another politicial special. He went 
in the field for the German-American when 
Frank Dana left for Chicago—and, by the way, 
Frank is one of the best fellows that ever 
‘jollied’ a local. ‘Si’ was in the war and 
served with distinction. He was adjutant- 
general of Nebraska under the ‘Boy Governor,’ 
Albinus Nance, and is now known as ‘Gen- 
eral. He has a town named for him up on 
the St. Joe and Grand Island Road, Alexan- 
dria. I could never see much to it, but it al- 
Ways seems to give the ‘General’ a feeling 
of utmost satisfaction to visit this burg and 
toss over a quid of tobacco on a grass plot in 
the center of the public square. I counted 
five houses there as F passed through a year 
ago, but it is all his, all of it. I imagine ‘Si’ 
feels about that town much as does Amy Les- 
lie, the dramatic critic of the Chicago News, 
about her bell-boy husband when she said, 
‘Just think of it! He is only 21 and all 
mine!’ 

+ + 

“TI always like to meet Phil Cheek of Bara- 
boo, Wis. He is the great ‘Red, White and 
Blue’ special agent of the Northwest and 
plants the United States flag with every batch 
of supplies. I knew Cheek when he was a lo- 
cal agent at Baraboo. He made a good une, 
was enterprising and looked after his comupa- 
nies. He was pretty much of a politician, not 
only in his own county, but also in his con- 
gressional district. He is a G. A. R. man, 
full of army reminiscence, and varied experi- 
ence. Cheek likes to loll back in an agent’s 
chair and just talk to him, running here and 
there over the fields of past years. 

“He was appointed insurance commissioner 
of Wisconsin, and when he left that position 
he went with the Hartford. I imagine he de- 
lights to chat with President Chase of the 
company, both being old-timers of the West. 
Mr.-Cheek is essentially a ‘small town’ special 
and in that capacity I think he stands in the 
first class. Country locals enjoy him and he 
takes pleasure in them. 

“Cheek is brim full of the true American 
spirit. He feels it and he talks it. He is 
good on the stump or in any capacity as a pub- 
lic speaker.” 

+ +t 

“Got enough? No? 

“Well, just pass on into Kansas. The State 
produces more than sunflowers. It has old 
Bill Cormany, tight as the bark on a tree in 
small things, a war veteran, a salted, seasoned 
road man, popular with agents, and a good 
adjuster. He has the Manchester. Cormany 
can take longer to absorb one drink of Ken- 
tucky dew than any man I ever met, and he 
enjoys it more. His process is simple. Take 
a fair-sized drink to begin with, and a little 
sugar and two tablespoonsful of water. Sip. 
Add one tablespoon water. Stir. Sip. Talk. 
More water. Stir. Sip. Talk. And so on. 
From a delicious russet red the color turns to 
amber and then pink. Later it begins to take 
on a whitish appearance, but still it is nectar 
to Cormany, and nothing will induce him to re- 





store the original appearance by the addition 
of more dew. Don’t think from this descrip- 
tion that my friend spends all his time this 
way. These are only for idle moments. He 
may have been born in Ohio, but is a Kansan 
now. 

“IT am told that the veteran was much non- 
plussed quite recently when adjusting a loss 
at Joplin for Mrs. New Rich. Mr. Rich was 
present during the entire interview, according 
to information from the most reliable sources, 
and this fact stamps the affair with an air of 
respectability. Cormany, good special agent 
that he is, thought there were too many silk 
stockings and silk underclothes in the schedule, 
and was shown visually that he was mis- 
taken in thinking they were all damaged; still 
he thought that $350 would be enough on a 
$900 schedule. ‘Can’t you make it $700,’ in- 
sistently asked Mrs. Rich, and Mr. Rich echoed 
‘yes, $700.2 Mr. Cormany thought he could 
not, and stuck to $350 as ample. “Then $500?” 
returned Mrs. Rich. He was still obdurate. 
This was big, buxom, handsome Mrs. Rich's 
turn for a play. She threw her plump arms 
about the veteran’s neck and laid her cheek 
against his, naively saying: ‘Now make it 
$450, you dear man.’ Mr. Cormany insists 
that this was his time to settle. 


“TI remember one time meeting John Howley 
over in the old Grand Pacific at Chicago. He 
told me a good story and we sat a while over 
the cups, and he related one of his very own 
anecdotes. Finally he leaned over and threw 
that long, gaunt arm over my shoulder and 
said ‘Say, Honey, did you ever see my knife.’ 
He pulled out a pearl-handled cutter and re- 
marked that it was given him by a lady who 
desired it to go to the homeliest man in the 
western field. 

“Sometime afterward, Howley was over at 
the Cadillac in Detroit. He had heard of 
Charles H. Luce and his accomplishments. He 
saw a tall sycamore stalking down the corri- 
dor. Howley intercepted him and said, ‘Are 
you Luce, the special agent?’ ‘Yes,’ replied the 
spell-binder. “Then here is a knife that you 
should have. I am surpassed and it rightfully 
belongs to you.’ 

“Luce is a fine chap. He tells me that he fs 
worth $3,500 a year to a company on his own 
merits, and $1,500 more on account of his 
height and physiognomy. He argues that an 
agent never forgets him when once he focuses 
his peepers on his towering frame, and cherub- 
like face, and hence he is a living advertise- 
ment for his company. When an agent thinks 
of these physical diversions he always tosses 
a choice preferred risk into Luce’s company. 

“T used to advise Henry Carlisle when he 
was in the field for the Continental to have the 
American flag, the battle of Bunker Hill, Henry 
Evans’ picture and the name of the company 
tattooed on his shining pate, and he’d sweep 
the whole country and only have to pay 10 per 


cent commissions.” 


ole 
. 


“So my debonnaire and jocund friend, Fred 
Williams, is to be United States manager of 
the western field of the Aachen and Munich, is 
he? I recall on one occasion when John Hub- 
ble of the Greenwich and some more of us 
were over in Detroit at the Cadillac. The 
question of the relative size of companies came 
up and after all had expatiated at length, Fred 
rose in all his majesty and givin~ his head a 
toss or two, and bristling all over, he said, 
‘Gentlemen, I represent the Royal. It is not 
only the largest company in the world, but 
the biggest, too.’ At that we all went to the 
bar and took a drink on him. That is. all did 
but John Fletcher. He never drinks.” 

ye 

The old-timer pulled out another torch, bit 
off the end and fumbled in his vest pockets for 
a match. He ripped out a 
vhrases as two matches broke. 

“I heard Bill Monroe tell of his experi- 
ence in the regions inferno,” he continued. 
“He paid a professional call on his majesty to 
inspect a few special hazards. Bill was asked 


few scriptural 





how the political cauldron was boiling down 
in Ohio. In a stentorian tone that resounded 
through the fiery corridors, the Colonel told 
him it was going 60,000 Republican. Lucifer 
beat on the tom-tom and called together forty 
demons, some of them being officials of wild- 
cat companies. He ordered them to prepare a 
lot of fireworks and restore Ohio to Dem- 
ocracy. 

“Do you know Bob Moore of the Phenix?” 
inquired Beelzebub. ‘Yes,’ said Bill as the 
igneous air played a requiem through his 
whiskers, ‘he still lives in Ohio as the great 
exponent of truth and Democracy.” 

The furies were at once dismissed as Belial 


felt Ohio was safe. 
~ + 
“IT suppose Walter Sage of the German- 
American in Ohio.will soon sit in a man 
agerial chair and count the oranges in his 


grove out in California. I believe it was Ed. 
Stanberry of the Royal who had a dream 
about Sage. Ed was waiting for the midnight 
train at Delaware out from the Big Four, and 
walked over the iron bridge over the Whet- 
stone. The ice was just breaking, and the 
massive chunks were crashing and grinding to- 
gether as the turbid flood carried them on. 
Amid the turbulence he saw a man standing on 
a bank holding a lantern and apparently fish- 
ing. Ed went down to investigate and found 
this lusty old angler garbed in a rubber outfit. 
He told Ed that Sage had tumbled in and he 
was fishing for him. Stanberry expressed sur- 
prise at the mild way he expected to draw 
Sage from the roaring water. The seasoned 
old veteran pulled out the line and it was baited 
with a blue poker chip. 
‘You'll him,’ 


safe.’ ” 


get said 


Stanberry, ‘he is 


+ + 


“How much do you intend to pay me for 
all this?” inquired the loquacious field man as 
he gave vigorous puffs on the Havana. Just 
then Hitchcock of the Record-Herald dropped 
in and handed out new cigars fresh from 
Vogelsang’s. The old-timer’s eye brightened 
as he grasped “Hitch’s” hand and shot off the 
same old remark about the avoirdupois of the 
gentleman. They both lit their cigars and after 
an exchange of pleasantries the field man con- 
tinued addressing himself to Hitchcock. 

“T was just giving THe WesTerN UNper- 
WRITER a few unscrupulous comments on varie 
gated special agents. I have some elegant 
specialties that I might recite concerning you 
and Allison of Louisville. You know the old- 
times, Hitch, my boy, when you trained with 
the Phenix gang. 

“And talking about old-timers, it occurs to 
me that the Phenix of Brooklyn has about 
the best assortment of the old-time special agent 
of any company. For instance, there is the 
erudite Mr. Bailey of Kansas, who has served 
an apprenticeship of twenty years or so, and is 
so Phenix that he cannot rest under any asper- 
sion cast upon the company. He got into trou- 
ble with one of the state superintendents in 
Kansas during the late Eugene Harbeck’s time 
and had to be removed to satisfy the angry 
official. His removal was only temporary, of 
course, and soon blew over. But for a moment 
it was serious. Mr. Bailey is a gifted letter- 
writer and can spin out a longer epistle about 
an insignificant subject than anyone I know 
He is wont to be epigrammatic in foot notes 
and I knew him once to close a six-page, writ- 
ten in single space typewriting, letter outlining 
his views on a subject with a footnot ereading 
something like this: ‘What I mean to say is,’ 
etc.. and concluding with a terse and well con 
structed epigram, explaining the whole thing 
in three lines. 

+ + 

“Coryell of Nebraska is another of the 
Phenix figures and I hear that he, poor fellow, 
is taking a vacation in the hope of recovering 
his health. One of the examiners from the 
Chicago offices is now in the field assisting in 
the work. Coryell says very little and works 
a great deal. No cpe ever accused him of be- 
ing flatulent; rather he might be considered 
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to be possessed of exsiccant power to an abnor- 
mal degree. I remember when traveling in 
Nebraska that Coryell used to say that it took 
much of his time to fix up the fences that Ham- 
lin broke down. Hamlin is another Phenix 
figure, and has been adjusting losses since the 
memory of the earliest inhabitant. He is deaf 
and has never yet heard the assured say ‘total 
‘How much do you think your loss is? 
Hamlin would sweetly inquire and when the 
man answered ‘total,’ would complacently 
chirp: ‘Oh, about 5 per cent you say. We can 
easily settle that.’ 


loss.’ 


+ 


“Tf this is the kind of reminiscent matter 
that you think interesting I could go on for 
a week among the Phenix men alone. Take 
our old friend J. Irving Riddle of Terre Haute, 
who has traveled more miles in Indiana than 
any other man in the world probably. He has 
been at it for 30 years, and knows everybody. 
That is not a wild statement, but expresses 
it mildly. You would know it was the truth 
if you knew J. Irving Riddle. He has a draw- 
ling voice and a peculiar way af lifting his head 
sideways when he speaks, but he knows about 
everything worth knowing in Indiana and the 
company knows that. I hear that J. Irving js 
not traveling as much latterly and is taking 
things easier preparatory to finally leaving the 
road entirely. ae 

+ + 

“Merrick E. Lease of Omaha, special agent 
of the New York Underwriters, has probably 
had more annoyance and at the same time more 
fun out of his name than any other one per- 
son similarly placed. For a long time he 
signed hotel registers as M. E. Lease, and 
Mary Ellen Lease, of fame, was cavorting the 
country at the same time and was the recipient 
of visits from delegations of females at every 
town in which she tarried. Merrick Lease en- 
tertained a good many of these delegations 
through closed doors before he hit upon the 
idea of spelling out his name in full, and some- 
times had to show himself before the admiring 
circle would be satisfied that it was not the 
divine Mary Ellen who was ensconced behind 
the door and was bawling at them with a big 
bass voice. At one time a cancellation notice 
followed him about on his travels and finally 
making connection, proved to be a cancellation 
of Mary Ellen’s policy of insurance for non- 
payment of premium. 

+ + 


“T could go on until the final summons, tell- 
ing you younger men of the incidents and 
characters of the field, but I must have a talk 
with the ‘General’ before I go out of the city. 
You'll find tried men and true in the field, as 
good fellows as ever drew a breath. It is a 
rare special who is small and mean. Do you 
know the field rather brings out the fine grain 
in aman. My days have all been spent there 
and the noblest, biggest-hearted and most 
manly chaps I ever knew are the boys who have 
been or are now in the western field. Let’s go 
over to the New York Life building.” 

After consulting with Messrs. Connor & 
Sinclair, the underwriting experts in the rear 
of the grade floor of this building, the silver- 
haired special with a troop of hallowed memor- 
ies coming to him and moisture gathering in 
his eyes, raised his glass and with a smile that 
expressed all the sweetness of old friendships, 
said: 

“T want to drink to the western field men, 
the old and the young, good fellows all of 
them, and may God bless the boys.” 





Thomas L. Johnson, the insurance attorney 
of Cleveland, has just returned from the Pa- 
cific Coast after a business trip of six weeks. 


WANTED 


Two or more American Fire Insurance Companies, able 





to carry liberal lines. Alsoa Bonding Company. All 
correspondence confidential. Address ‘“B Insurance,” 


General Delivery, Youngstown, Ohio. 





QUESTION OF MANAGER’S PAY 


PROBLEM OF AGENCY ASSOCIATION, 








Several Local Men Think That Companies 
Should Bear Part of the Expense—Ex- 
perience in Illinois and 
Wisconsin. 


( B y the 
Chicago, 


Insurance Associated Press.) 
December 16.—The Illinois Asso- 
ciation of Fire Insurance Agents has for the 
present discontinued the employment of its 
salaried manager, Mr. Stebbins, who spent 
some months in traveling about the State ex- 
plaining the objects of the association to the 
principal agents and soliciting new members. 
The work performed was very satisfactory 
and accomplished definite results in the line 
of increasing membership. The Illinois as- 
sociation, however, believes that its present 
condition warrants the discontinuance of a 
salaried manager, which, of course, imposes 
quite a heavy expense upon the organization. 
Expenses of Salaried Managers. 


The expenses of the salaried manager were 
borne entirely out of the funds of the asso- 
ciation which were contributed by the agents 
themselves. When the Illinois association was 
started, those who were prominent in the or- 
ganization, mainly Chicago agents, put their 
hands in their pockets and made liberal con- 
tributions to meet the necessary expenses. To 
the funds thus secured were added the dues 
collected from the members. The Illinois as- 
sociation is now in excellent financial condi- 
tion, with a comfortable surplus on hand, all 
of which has been obtained without levying 
any expense upon the companies. 

It is not the purpose of the association to 
call upon the companies in any way for the 
payment of their expenses. In fact, the off- 
cers do not think that this is a proper thing to 
do, certainly not at this time, when the asso- 
ciation has nothing at all to do with rates. 

Wisconsia Association’s Experi. nce. 

The Wisconsin association is just beginning 
to experiment with a salaried manager. He 
has already been at work for some three 
months, and, according to reports, has met 
with remarkable sticcess. Up to this time his 
expenses have been borne by the agents them- 
selves, but there is undoubtedly a feeling upon 
the part of many that the work in which the 


-manager is engaged cannot be properly prose- 


cuted without some additional funds. 

In Wiéconsin, as in Ohio, it appears that 
the manager has accomplished some effective 
work in holding agents in line upon tariff 
rates and in securing the introduction of bet- 
ter practices. For this reason there is quite 
a strong feeling that a part, if not all, of the 
expenses incident to the employment of the 
manager should be borne by the companies. 
For this reason they feel that the Western 
Union has made a mistake in declining to rec- 
ognize such expenses. 

Want Companies to Share the Burden. 

It is claimed that the experience in Wiscon- 
sin indicates that the companies can well af- 
ford to pay for the maintenance of agents’ 
associations, because much can be accom- 
plished through them which cannot be done in 
any other way. In Wisconsin the agents’ as- 
sociation does not directly handle the question 
of rates, only indirectly. The anti-compact 
law of Wisconsin authorizes agents to organ- 
ize local boards for the purpose of making 
rates. 

There appears to be considerable difference 
of opinion among local agents in regard to the 
propriety of charging the expenses of local 
state associations to the companies. Clarence 
S. Pellett of this city makes this concise and 
suggestive statement: 

“Tf the local agents are to maintain an as- 
sociation, they ought to do so in fact as well 
as name. If the companies pay the bills, how 
can you call it a ‘local agents’ association?’ 





Ordinarily the man who pays has the right to 
say something.” 

This undoubtedly expresses the feelings of 
a great many agents, who feel that if the 
agency associations are to accomplish their 
best work it is better for them to keep en- 
tirely clear of entanglements with the com- 
panies in regard to the question of expenses. 


INPORMATION ON MULTIPLE AGENCY PLAN 





Queries Sent Out te Local Agents of the 
Larger Points to Use at the Joint 
Conference. 


The following inquiries as to the operation 
of the multiple agency system have been sent 
to local agents in the larger places by the 
National Agency Association in order to get 
data to be used at the joint conference with 
companies to discuss single agencies: 
Population and Premium— 

I. What is the population of your city stated 
approximately ? 

2. What are the total fire insurance premi- 
ums for your city stated approximately? 
Number of Agencies— 

3. How many companies are doing business 
in your city? 

4. How many agency appointments 
force in your city? (See note No. 1.) 

5. Name the dozen companies having the 
largest number of agency appointments, stat- 
ing number of each. 
oe ye 

Are commissions higher 
single agency system? 

. If yes, what do you consider the 
increase? 

8. Do you believe the multiplication of agen- 
cies contributed to the increase of commis- 
sions ? 

g. Do you think that a return to the single 
agency system (see note No. 2) would reduce 
commissions ? 

10. If so, how 
it would make? 

11. Do the better local agents in your neigh- 
borhood desire a return to the single agency 
system ? 

Agency Service— 

. Do you think that the multiple agency 
sy posal has dim inished the local agents’ loyalty 
to the companies? 

13. If you think that the local agents’ loyalty 
has been decreased, would you say that said 
decrease has helped to diminish underwriting 
profits ? 

14. Do you think a return 
agency system would improve 

A. Grade of local men? 

B. Loyalty of local agents to the com- 

‘panies 

ese Loyalty of local agents to the gen- 
eral advancement of their profes- 
sion? 

15. Do you think that a better grade of local 
agents would improve the attitude of the pub- 
lic toward insurance interests? 

A. As regards legislation? 

B. As regards co-operation in improved 
construction, fire prevention care, 
and the increase of fire extinguish- 
ing facilities? 

Definition of Agency Appointment— 

Agent “A” may represent several companies, 
each company appoints agent “A” as agent, 
and there are, therefore, as many agency ap- 
pointments in a locality as there are commis- 
sions issued and bundles of supplies delivered 
and in use. 

Definition of Single Agency— 

For the purposes of this inquiry a single 
agency may be considered (to quote the lan- 
guage of the Put-in-Bay resolution) “one in 
each territory, as defined in the appointment 
of the agent.” Consider this to mean one for 
each underwriting organization that is recug- 
nized by your state officials as a legal unit, 
and so treated by the stz om insurance depart 
ment and the taxing officials. 


are in 


than under old 


average 


much change do you think 


to the single 





Boorn.—W. C. Boorn, agency superintend 
ent of the London and Lancashire’s western 
department, will be connected with the Hart- 


ford after January I as examiner, succeeding 
George E. Foss, who becomes special in the 
sub-agency department. Mr. Boorn has made 
a splendid record and is held in high regard 
by underwriters. This makes the second high 
class man the Hartford has recently added to 
its corps of examiners, the first being Francis 
Dana, former chief clerk in the Lancashire 
office. 
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presentation speech, in which he referred with 
feeling to the fact that such pleasant relations 
had to be severed by the departure of these 
two to other duties. Mr. Drake made a little 
talk, in which he reviewed the work that they 
had all been instrumental in accomplishing and 
expressed his regret at having to sever the ties 
that have been formed there. Both leave the 
department the first of the year, Mr. Drake to 
become insurance commissioner of the District 
of Columbia, and Mr. Mauck to practice law 
in Gallipolis. - 
OHIO FIRE APPOINTMENTS. 

The following are recent Ohio appoint- 

ments : 


American, N. J.—Frank W. Jones, Ravenna. 
Citizens, M»o.—George I’. Douthitt, Ravenna. 
Continental—Otis W. White, Plain City. 
Firemens Fund—F. M. G. Sibert, Weston. 


Fire Association—O. W. White, Plain City, 


Arthur M. Wanamaker, Edgerton. 
Greenwich—Fenjamin W. Evans, Plain City; J. 
Guy O'Donnell. Covington. 
Girard—The Graham-Baum Coiopany, Akron. 
German American—O. R. ‘Taylor, Pleasant City. 
Hartford—Emory A. Prior, Cuyahoga Falls. 
London Assurance—M. D. Considine, Springfield. 
Milwaukee Mechanics—W. A. Mizer, Coshocton. 
Northern—R. W. Lindsey, Cambridge; W. : 
Wentworth, Circleville; Long Bros. & Co., Youngs 
town. 
National Union—John P. Aikin. Bellefontaine. 


B. & M.—Fred Van Wagener, London; Wick- 


ham & Ackley, Caldwell. 

Reliance— > Namen & Kingseed, Sidney; F. O. 
Butch, Bellefontaine. 

Sun—Fred Van Wagener, London. 

United Firemens—J. Leroy Cohagan, Marietta. 

+ ++ 
SOLE AGENTS AT CLEVELAND. 

The Anchor Fire of Cincinnati has ap- 
pointed C. J. Swift & Co. sole agents at Cleve- 
land for Cuyahoga county, the appointment to 
take effect when the company is ready for 
business, about January ft. 

++ + 
COCHRAN RATES AT GREENVILLE. 

The recently promulgated Cochran rates 
have been adopted by the Greenville local 
board, with only one dissenting vote. Green- 
ville has been more or less demoralized for 
some time and it is hoped that with the adop- 
tion of the new rates everybody will get in 
line. There will probably be some hostility 
to the new rates on part of those who have 
hitherto been rated too low, and intemperate 
articles have already appeared in the local 
newspaper, but if they are properly explained 
to the public they will no doubt be accepted 
as just. There were some gross inequities 
under the local board tariff, some risks being 
rated too high and others too low. 


Saal ++ 
O'KANE DENIES THE CHARGE. 

Henry O’Kane, secretary of the Franklin 
of Columbus, and manager of one of the 
largest agencies of that city, was expelled 
from the local board last week. No public an- 
nouncement was made of the expulsion, but 
it is understood that it was on the charge of 
writing duplicate policies at cut rates. Mr. 
O’Kane denies the charge and asserts that he 
has been conducting his agency along lines 
that did not warrant the action taken by the 
board. What the outcome will be is hard 
to say. The companies in the O’Kane agenicy 
are the Greenwich, Manchester, New York 
Underwriters, North British, Orient, Penn- 
sylvania, Phenix, Providence Wasuington, and 
Western of Toronto. 

a+ ] 
HAMILTON AGENCY INCORPORATED. 

The Parrish-Felton Insurance Agency Com- 
pany of Hamilton, Ohio, has been incorporated 
with a capital stock of $30,000, divided into 300 
shares of $100 each. Charles J. Parrish, Emma 
L. Parrish, James Felton, Walter Vinnedge and 
Sam D. Felton, Jr., are the incorporators. The 
company will incorporate a general insurance 
business. This is a combination of the James 
J. Parrish and the Felton agencies. 

_ —s 
IMPROVEMENT IN WEST VIRGINIA. 

The West Virginia Underwriters Associa- 
tion has adopted the optional coinsurance 
clause and the Ohio Inspection Bu- 





reau. is now making rates in accord- 
ance with this plan. Special field men who 
have lately visited the State say that there has 
been great improvement there of late in evrey 
way. The association is pushing forward with 
its work and is making its influence felt. The 
plan of the Cochran Bureau in making special 
reports on the large coal and lumber plants of 
the State has been of distinct advantage to both 
the field men and the companies, and the fre- 
quent inspections keep them in touch with the 
changes, improvements or additional hazards, 
information which they could secure only by 
long and careful personal inspections at fre- 
quent intervals. 


HARDING ELECTED ‘SUPERINIENDENT. 


Cincinnati Campatgn Ends By His Forces Sur- 
prising His Opponents Blain’s Resig- 
nation Has Been Witnd:i awn. 


UNDERWRITER. 6 368% 

At the annual meeting of the Cincinn: iti 
Underwriters’ Association, Secretary Harding 
was elected superintendent of the Cincinnati 
Rating and Inspection Bureau, and as such 
will continue to be the rate-making authority 
for the board under the new constitution and 
by-laws adopted at that meeting, which take 
effect January 2. The regular election of offi- 
cers will take place on that day, at which time 
a secretary will be elected, whose duties will 
not conflict in any way with the rating and 
inspection department. The governing com- 
mittee to be elected at that time will have 
large authority in supervising the affairs of the 
board 

The meeting last Thursday was one of the 
most interesting in the history of the 
tion, and the results surprised not a few. It 
was not generally understood that a rating 
superintendent was to be elected at that meet- 
ing. The opponents of Mr. Harding expected 
the matter to go over until the regular 
tion in January under the new regulations. 
However, the committee to nominate a new 
secretary or rating official was expected to 
make its report, and when it did so the Hard- 
ing faction was ready to spring two surprises. 
The committee had been divided, two mem 
bers, Messrs. Farnham and Stredelman, favor- 
ing C. A. McCotter, and the other member, 
‘Mr. Wright, favoring the retention of Mr. 
Harding; but two days before the meeting it 
;was understood by two members at least that 
their report was to be unanimous for Mr. Mc- 
Cotter, and, while at the time of the meeting 
Mr. Wright had not signed the report, it was 
still understood by the committee that he 
would not make a minority report, and Chair- 
man Farnham so stated in presenting his re 
port to the meeting. Here Mr. Wright sprung 
his surprise on the committee by saying that 
he had a report to make, and recommended 
‘Mr. Harding. 
_ In an instant somebody moved Mr. Hard 
ing’s election, which was quickly seconded, 
and after a pause Mr. McCotter’s name was 
presented. The ballot was taken and Mr. 
Harding was elected by a vote of 31 to 10. The 
‘election was made unanimous by a rising vote 

The resignation of F. J. Blain, which was 
made on account of the demand of the board 
that he take up the Boffinger & Hopkins 
agency of the Continental, was accepted at this 
;meeting, but Mr. Blain had written to the 
board withdrawing his resignation, the com- 
munication, it is said, not having been re- 
ceived until after the meeting. The executive 
committee accepted the withdrawal this week 
under condition that the Blain office conform 
to board regulations by January 2 


associa 
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OBNOXIOUS LAWS OF OHIO. 

The Ohio insurance laws that are most ob 
noxious to the companies and the insurants 
\of the State, and which both are seeking to 
have repealed are respectively the valued pol 
icy and anti-coinsurance law. the former being 
section 3643 and the latter 3643-A. 

Section 3643 provides that any person, com 
pany ar association insuring any structure 
shall cause same to be examined by an agent 
of the company, a description thereof to be 
;made and the insurable value to be fixed by 
such agent; in the absence of any change 
increasing the risk without the consent of the 
company, and also of intentional fraud on the 
part of the insurant, in case of total loss the 
full amount mentioned in the policy shall be 
paid and in case of partial loss the full amount 


of partial loss shall be paid. Section 3691, 
which has a direct connection with 3643, says 
that the cellar and foundation walls shall not 
be included as part of the building in settling 
losses, anything in the application or policy 
to the contrary notwithstanding. 

Section 3643-A, supplementary to 3643, pro- 
vides that it shall be unlawful for any company 
to insert a condition in its policy upon property 
in the State prescribing that the insurant shall 
carry any given per cent of insurance, or failing 
so to do shall be held a coinsurer to the 
amount of the difference between the insurance 
carried and the amount required to be carried 
by any per cent clause set out in any policy of 
insurance, but the provisions of this section, do 
not apply to railroad or marine insurance. 


OHIO AND WEST VIRGINIA NOTES. 


X. B. Drexelius of Cincinnati has been ap- 
pointed Hamilton: County manager of the 
Franklin of Columbus 

H. E. Cornell, special for the American of 
Boston, has been in Cleveland for two weeks 
inspecting special hazards and mercantiles. 

Edgar Snyder, formerly postmaster at Se- 
dalia, Ohio, has located at Washington C. H., 
as agent of the Home for Fayette County. 

The Thuringia American, which retired 
early in the year, is canceling all its term busi- 
ness in the State and the former agents are 
rewriting in other companies 


The insurance on the building and contents 
of the Springfield Gazette expired just twenty 
minutes before a fire occurred on the premises 
December 10, but as the loss was not total, 
there was enough insurance to cover it. 

The agents at Sidney, Shelby county, have 
organized a branch of the Ohio Association of 
Local Agents. with William C. Wyman as 
president, and I. S. Betts as secretary. This 
is a change from the local board to the county 
organization system. 

Salem, W. V., suffered from a bad conflagra- 
tion last Saturday, which destroyed about 60 
buildings, wiping out the main part of the 
town. The loss is estimated at $250,000, with 
insurance of about $100,000. The town is in 
the oil section on the B. & O. Railroad. 

The plant of the Union Superior Paper 
Mills at Cincinnati, which burned December 
13, with a heavy loss, was inspected by the 
Cincinnati Inspection Report Company some 
time ago, and their report showed it to be in 
bad condition and rate low. The company 
for which they made the inspection canceled 
its policy of $2,500. 

Coates & Morgan of Alliance have sold their 
insurance business to Armstrong Bros. They 
represented the Connecticut, Greenwich, North- 
ern, Norwich Union, Orient, Pheenix of Hart- 
ford, Queen, Springfield, State of Pennsylvania 
and Sun of England; also the accident depart- 
ment of the A®tna Life and the National 
Surety. 

The Ohio Supreme Court last week rendered 
a decision against the Ohio Farmers in favor 
of Alfred Whitworth, et al., by which the lat- 
ter gets judgment for $1,500 insurance. The 
policy had not been issued and the premium 
had not been paid at time of fire, December 17, 
1896, but Whitworth claimed a verbal contract 
was made with the agent December 15. After 
the fire the premium was tendered and policy 
demanded. The decision affirms the judg- 











ment of the lower courts 








COMPARATIVE RECORDS. 


One of the most important books for 
local agents is our “Agency Comparative 
Record.” It shows the monthly record 
of the business of each company for a 
period of ten years. It gives at a glance 
the standing of an agent with each com- 
pany, his pro rata expense and loss ratio. 
record of losses paid, etc.; also general 
summary by years. For one ‘to six compa- 
nies a book costs $2.50; for six to twelve, 
$3; for twelve to twenty-four, $4.50. We 
have a condensed form arranging the 
data of expenses and loss on one page 
to cover five years for $2. All bound in 
red flexible leather. 

Superior insurance supplies—Globe- 
Wernicke. 

Tue WEeEsTERN UNDERWRITER COMPANY, 
412 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 











Tel Main 2077. Tel. Main 2914. 

















10 


THE WESTERN UNDERWRITER. 


December 109, 190f. 





UNDERWRITING IN MICHIGAN 


USING THE REDUCED RATE CLAUSE. 





Sprinkled and Improved Risks in Michigan 
Now Are Having a Form of Co- 
insurance Employed. 





The percentage clause on policies with blanket 
forms is growing in use in Michigan, the clause 
that approved by Commissioner 
will be remembered that the com 
decided that nothing in the anti-co- 
insurance law of the State forbade making the 
insured himself a coinsurer, and the clause 
limiting the liability of the company to its 
proportion of a certain per cent of the value 
of the insured property, regardless of other in 
surance, was held to be not a violation of the 


used being 
Barry. It 


missioner 


law. 

The clause is coming into use chiefly on 
sprinkled risks and those of improved con 
struction, where the natural tendency is to 


carry only partial insurance. There is usually 
some objection on part of the insured, but 
where the clause is not used specific insurance 
is insisted upon. With constantly shifting val- 


ues a manufacturer is apt to get caught with 
insufficient insurance unless he has an elastic 
policy. 


have never 
companies as in 


The forms on Michigan policies 
been unfavorable to the 
Ohio, as the average clause is not illegal in the 
former State, but a coinsurance clause is only 
justice to the companies and now that a legal 
form has been found they are determined to 
apply it. It is usually put in the form of a re- 
duced-rate clause. It is referred to by 
law-abiding underwriters coinsurance 
clause, but always as a percentage clause. 


so 


never 


as a 





MICHIGAN FIRE APPOINTMENTS. 


The following are the recent 
agency appointments: 

4#tna—Long & Moore (succeeding G. W. 
St. Louis. 


Michigan 


Long), 


American Central—Schobert & Erickson, Iron- 
wood. 
Commercial Union, Kng.--M. L. Phares, Grand 
Ledge. 


Delaware—Sanford F. Lackey, Elk Rapids. 


Greenwich—John Q. A. Sessions, Ann Arbor. 
Lafayette, N. Y.—K. W. Hastings & Son, Tray- 
erse City. 

L. & L. & G., Eng.—A. F. O’Brien, Metamora. 
Mechanics, Pa.—Lewis H. Bridgman, Flint. 
National Assurance—Philip T. Colgrove, Hast- 
ings. 

National Union, Pa.—-Fred M. Thompson, Jack 
son. 

Proy. Wash.—J. A. Fredenburgh, VPontiac. 
Reliance—Walter E. Doore, Sault Ste. Marie. 


-Daniel J. 
Wm. Hi. 


Royal Exchange Murphy, 


Ph llips, 


Grand Rap 


ids. : 
United Firemens West Bay 
City. 


“7 - 
GETS A MUNIFICENT SALARY. 

W. R. Rough of Buchanan, president of the 
Farmers Mutual Fire of 
Berrien County, salary of 
$50, which, it is claimed, is the smallest salary 
of any insurance company president in the 
United States. Twelve years ago the com 
pany’s amount written was $2,700,000, to-day 
it is $7,600,900. 


Insurance Company 


draws an annual 


BAY CITIES CLUB MEETING. 
The banquet of the Underwriters 
Club of the Bay Cities was a great success, 


annual 
and 
the members are very proud of their organiza- 
tion. The club takes in all but of the 
local agents of the two cities, and in the hearty 
support of members and freedom from 
petty jealousies is a model for the whole State. 

In the afternoon before the banquet the an- 
nual meeting was held at the office of H. S. 
Lewis, when the following officers were elected 
for the ensuing year: President, James M. 
Lewis, of the Spear & Lewis agnecy ; vice-presi- 


one 


its 


dent, Henry S. Lewis: secretary, John C. Har 
ris; treasurer, A. E. R. Bush; executive com- 
mittee, W. N. Sweeney, E. Van Tuyl, A. G. 


Plum. 

The banquet in the 
“Pro and Con Club” 
laid for sixteen. 


evening was held in the 
where covers were 
George L. Lusk was chosen 


rooms, 


toastmaster and scored a distinguished suc- 
| cess. A roast of venison contributed by Seeley 
R. Birchard, the mighty hunter, was greatly 
| enjoyed, and altogether it was voted the most 
| enjoyable affair ever held by the club. 

a a 


RETURN TO LOCAL AGENTS. 

Two large risks at Detroit that were writ- 
ten by the mutuals two or three years ago are 
again being carried by stock companies. The 
plant of the Michigan Peninsular Car Com- 
pany, the local branch of the American Car and 
Foundry Company, is now carried in the 
Western Factory Association, and the lumber 
is being written by Detroit local agents for a 
Chicago broker. Both plants of the Ameri- 
can Radiator Company are being written di- 
rect by the local agents. This is rather sur- 
prising, as the mutuals recently paid a heavy 
on one of the plants. The policies are 
written on blanket forms, with a reduced rate 
clause guaranteeing 90 per cent coinsurance. 


MICHIGAN NOTES 


Insurance men of the copper country 
their annual banquet at the 
Houghton, December 7 

The Farmers of York has taken up its 
downtown agencies in Detroit and will allow 
its lines in the congested district to expire. 


J. O'Brien Kirby of Grand Haven, formerly 
assistant state agent of the Phenix, takes the 
Michigan field for the Hamburg-Bremen. 


loss 


held 
Douglass House, 


As an addenda to his list of fire insurance 
companies unauthorized to do business ir Mich- 
igan, Commissioner Barry names the Com- 
monwealth, Hiawatha and the Church Mutual. 
all of Chicago, also, the Western Consolidated 


Underwriters, National Fire, Lloyds, North, 
western Llovds and American Fire Under- 
writer, all of Chicago. 


Edward Rayuiond of Grand Rapids, son of 
the state agent of the Connecticut, who trav- 
eled several months in the field himself for 
that company, will represent the Planters of 
Palenque in his locality. This is a company 
interested in the growing of rubber and tropi- 
cal products in Mexico. Some Chicago in- 
strance men are connected with it. 





NOT INTERESTED IN THE LLOYDS. 

THE WESTERN UNDERWRITER, in giving a list 
f underwriters of the Northwestern Lloyds of 
quoted H. S. Heberling as being a 
the firm of Truax, Greene & Co., 

supply people. The following 


Chicago, 
member of 
the surgical 
has been received: 
Chicago, Dec. 12—(To the Editor.)—Your 
irticle On the “Status of Chicago Lloyds,’ is- 
e of December 12, has been submitted to the 
attention of the writer. For your information 
we would state that H. S. Heberling is not a 
artner in the firm of Truax, Greene & Co., 
r has Truax, Greene & Co. any interest of 
atsoever character in the Nor:hwestern Fire 
loyds. You are at liberty to make use of this 
eport as you may see fit. 
TruAX, GREENE & Co., 

Vice-President and Treasurer. 


e.ter 


718) 
wh 
| 
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F. C. Greene, 





To Be Second Assistant Manager. 

Walter H. Ohio agent of the 
German-American, who will be in the western 

pertment offices after January 1, will have 


Sage, state 





the title of second assistant manager. 
..OF.. 


SUPERIOR 
QUALITY 


‘nf RUBBER BANDS 


GREEN BOXES AND 
WHITE TRADE-MARK 
CHARACTERIZE THE 
GENUINE. 


Is the best too good for you? 











OHIO AND WEST VIRGINIA. 


UNDERGROUND POLICIES ARE GIVEN. 





Evidence Seems to Show That D. C. Lloyd of 
Fostoria, Placed Contracts for Unad- 
mitted Companies. 

A local Fostoria, Ohio, 
possession evidence of underground insurance 
which is alleged to have been placed by D. C. 
Lloyd, a local agent cf that place. The poli 
the Great Britain, Mer- 
cantile of Washington and Mercantile of Chi- 
cago. Three policies, for $1,000 each, are 
to be on the dry stock of B. 
Main and Tiffin streets, Fostoria, and another 
is on a livery stable at Rising Sun, Wood 
County. The dates and policy numbers on the 
dry goods policies are as follows: Great 
Britain, 51,819, January 30, 1901; Mercantile 
1£ Washington, 1,408, March 11, 1901; Mer- 
cantile of Chicago, 13,030, March 5, 1901. 
The rate is I per cent. 

The policy on the livery stable at Rising Sun 
is in the Mercantile The policy 
number is 13.330, the amount $400, premium 
$900, dated April 9, 1901, and the policy is 
said to be signed on the inside by D. C. Lloyd 

agent. 
Some time after this policy 
the agent who now has it in 
explained to the assured, F. J. Miller, that it 
was worthless, whereupon Mr. Miller wrete 
Mr. Lloyd and received the following reply: 
“F. J. Miller, Esq., Rising Sun, Ohio. 

“Dear Sir—I understand you are dissatis- 
fied with the Mercantile Insurance Company 
of Chicago, written April 1001, for $400 on 
livery stock. If this is true and you want to 
discontinue the insurance I will write it in 
an Ohio company and return you the unearned 
premium on the Mercantile policy. 


agent at has in his 


cies were written in 
said 


goods Cohn at 


of Chicago. 


as 
was 
his 


writien, 


possession, 


“An early reply will oblige, 

“Yours very truly. 

; “(Signed) D. C. Ltioyp.” 
This latter case has been referred to the 


insurance commissioner, but so fer as is known 
the only action taken was to refer the matter 
to the prosecuting attorney of Senece County, 


which probably means that nothing will be 
done. 
There is considerable feeling against Mr. 


Lloyd displayed by those who have learned of 
his placing these policies. Ther are wondering 
how his legitimate companies regard his en- 
gaging in this business. 

Incidentally the numbers of the policies of 
the Mercantile of Chicago are a very good 
gauge of the business of that company. Policy 
No. 13,030 was written March 5 and No. 12.- 
330 is dated April 9, which shows that the 
company is writing about 300 policies a month. 





TROUBLE IN LORAIN COUNTY 

There is a prospect of trouble in Lorain, 

H. Babcock having threatened to leave the 
board on account of the rebating he alleges 
another member has done and is doing. The 
evidence seem to be very clear, but 
the other agents think that Babcock’s threat- 
ened action is too drastic in view of the sm 
provocation. Lorain County is one 
in which the county branch of the Local 
Agents Association has superseded the local 
board and it is probable that the organization 


will be able to smooth over the difficulty. 
++ ++ 


INSURANCE OFFICIALS ARE HONORED. 

On Tuesday noon 
superintendent of insurance, Roscoe J. 
Mauck, inspector of building and loan associ- 
ations, were 


does not 


of tise 


Thomas E. Drake, deputy 


and 


called into Captain Weber’s room 
in the Ohio insurance department, where each 
was presented with a handsome silver loving 
cup, gold-lined and set off with three handsome 
solid silver handles. The gentlmeen were taken 
completely by surprise, but greatly appreciated 
this demonstration of friendship on the part 
of their coworkers, whose names are engraved 
on the cups. Superintendent Vorys made the 
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“ILLINOIS STATE. TOPIGS. 


LOCKS HORNS WITH SfATE BOARD. 














Manager Lermit of the Northern Refuses to 
Be Instructed as to His Course 
at Waukegan. 





Quite a little breeze has developed between 
Manager Lermit of the Northern and the IIli- 
nois State Board over the Waukegan agency 
of the company. This agency reports its 
Northern dailies through the stamping secre- 
tary, but does not so observe the rule as to its 
non-union companies. 

The executive committee of the State Board 
called the attention of Special Agent Townsend 
of the Northern to the situation and instructed 
him either to force all dailies through the bu- 
reau or retire from the agency. After Mr. 
Townsend had consulted with his manager, 
the latter appeared before the executive com- 
mittee of the State Board. His attention was 
called to a notice sent out by Secretary Persch 
in 1895, of which the following is part: 

“‘We condemn the practice of notifying com- 
panies of such irregularities and strongly urge 
that the executive committee through the seg- 
retary communicate such notices or complaints 
direct to the members of this association hav- 
ing jurisdiction, and in the event of their fail- 
ure to comply with such request or to correct 
such cause for complaint within a period of 
thirty days from date of such notice, they be 
suspended or expelled from the association.” 

Manager Lermit at once took exception to 
this action, stating it placed the members of the 
State Board superior in authority to their com- 
panies. He asserted that as manager of the 
Northern he had control in his department 
and would brook no dictation from state 
boards. 

This controversy led the State Board to ap- 
point a committee to harmonize its rules with 
the Union and if possible make them bind- 
ing on union members, if sanctioned by the 
governing committee. 

In the present instance the Union has not 
direct jurisdiction over Waukegan, it being in 
state board territory. The issue raised is a 
pretty one. 





RAINS WERE A GREAT RELIEF. 

The recent rains in Illinois were a great relief 
to insurance men, as the water supply of many 
towns of the State had become very low. In 
case of fire many of them would have been un- 

able to cope with it, as many of the wefls 
and cisterns had become oy. 


PREMIUMS AT TAYLORVILLE. 
The following are the annual returns for 
Taylorville: 





H. W. Johnson— A. Merry— 
Phenix, N. Y. ....$1,793 Glens Falls ........ $53 
Hartford 318 Continental . 20 

~ ar suéee esses 184 — 

seaccadheg / aaieenre 12 OE  ccnnnscccscccosde 
Manchester oeas os 108 W. D. Hoover— 

5 Re Underwriters 184 ay y coon ee 
Niagara hens sewers 67 J. 

BAGEL ccccee coves . 2 NW. National. ed 

Germania .... 500 

menainesuniaell Hanover .. - a 

= N. C. Shumway— Ins. Co. of N. A. 90 
entral ...... Westchester ....... 

Rational Hart. 35@ German, Ind. 16 
Home, S; x eosece - fl. ib seecunns 

ring Garden — 

Trad aarde’ “onan — eee $1,478 

Fire Assn. ........ A. D. Sittler— 

American, Pa. ‘. 7 Cormeen J American. .$39 

, ee ee 1,136 Phila. Underw. ods 

F. W. Anderson— Ww. Kinney & Bros 
L. & ip Ms -acsoes $172 Connecticut ....... 766 
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Pheenix, Hart. ..... -. — eer 264 

J. B. Walker— Home. Cal. ........ 
see. Phila. ..48 North B. &M..... BW 
Firemans Fund ....$56 TONE canetcnawsaad $4.963 
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WANT NEW RATES REVISED. 

Local agents at Beardstown, which was re- 
cently rerated by Secretary Persch of the State 
Board, are writing their companies and special 
agents asking for a revision of the rates. When 
the rates were published the agents refused to 
accept them, but the State Board made the rates 
mandatory and since then the union companies 





have insisted on getting the new tariff. The 
non-union companies are taking no action in 
the matter, neither insisting on the new rates 
nor authorizing the old. The application of the 
new schedules has brought the rates up higher 
than they were before the town had any fire 
protection, and it is this point that the agents 
are urging in their plea for a revision. The 
town has had no large fires in recent years and 
the business has been profitable even at the 
old rates. This makes the new rates seem 
unjust, but after an expensive fire there would 
be even stronger objections if the rates were 
raised high enough to pay for it. 

The locals think there need to be some 
revisions in the new rates and hold that they 
should have been consulted when they were 
made. They ask that a committee be sent to 
Beardstown and investigate the situation. 





ANNUAL RETURNS OF ROCK ISLAND. 
> 
Premium Receipts as Filed by the Local Agents 
With the City for Their Various 
Companies. 
ee 
The following are the annual premium re- 
turns for Rock Island: 


Hayes & Cleveland— C. Heepenstill— 
American, N. J. ..$ 137 United States ...... 
American, Pa. .... 942 Pennsylvania .... .. 347 
Amer. Cent. ...... 359 —- 
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Dubuque .... «.... 312 Roch. Ger. .... ..$1,520 
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law U. & C. .... 1% Reliance ...... a a 
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Western, Can. 
Firemens, Md. 
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ILLINOIS NOTES. 
The Sperry agency at Champaign has union- 
= 
E. G. Carlisle, special agent of the Spring- 
field for northern Illinois, becomes examiner 
in the western department for the large cities. 
C. H. Silkworth will take his place in the field. 








LIFE INSURANGE. GIRGLES. 


HOME LIFE’S NEW RATES AND FORMS. 








Rates Revised on 3 1-2 Per Cent Reserve and 
New Policy Forms to Be Issued 
on January 1. 





The Home Life has readjusted its rates on 
the 3% per cent reserve basis, to take effect 
January I. 

New policy forms will also be issued from 
the first of the year, more liberal and attractive 
than the old forms. The advance in rates ig 
slight, and cash values will be allowed from 
the third year instead of the fifth, as hereto- 
fore. 

The specimen policies have not yet been is- 
sued, but an illustration of the new twenty- 
payment life, deferred return premium, divi- 
dend-endowment policy will show the prin- 
cipal features of the company’s contracts. This 
is the policy that will be sold by agents in 
preference to others. Take a policy for $1,000, 
age 30, premium $33.81. This policy guaran- 
tees the holder, in event of the death of the in- 
sured within the dividend-endowment period 
of twenty years, all premiums paid in cash after 
the tenth year in addition to the $1,000. After 
three annual premiums have been paid, in 
event of non-payment of any subsequent pre- 
mium, the policy becomes automatically paid- 
up tor as many twentieths of the amount in- 
sured as there have been annual premiums paid. 
In lieu of the paid-up insurance, if applied for 
within the thirty days’ grace allowed (or within 
one year subject to satisfactory evidence of in- 
surability), the insured is entitled to extended 
insurance, cash value or loan. All dividends 
or surplus apportioned are accumulated and 
payable upon the completion of the dividend- 
endowment period. 

The policy guarantees to loan the holder 
after ten years, all subsequent premiums to en- 
able him to keep it in force, and in event of 
death within the dividend-endowment period 
of twenty years to pay the $1,000 in full. There 
are no restrictions as to residence or travel, 
and the policy is indisputable after two years. 
The insured may at his option have the policy 
made payable in event of death in any number 
of annual instalments, according to the values 
stated in the policy. 

At the end of twenty years the insured has 
the following options of settlement: (1) Draw 
the dividend-endowment accumulation, either 
in cash, or its equivalent in an annuity, or ad- 
ditional paid-up insurance subject to evidence 
of insurability, and continue the policy for $1,- 
000 without further payment of premiums, 
with a new dividend-endowment period of 
any multiple of five years; or (2) surrender 
the policy for its total cash value, consisting of 
the guaranteed value of $508 and the dividend- 
endowment accumulation; or (3) surrender 
the policy and convert its total cash value into 
an annuity for life. 

Following are the guaranteed cash and loan 
values after the third year: 


Cas Cash 
Year value. Loan. Year value. Loan. 
in we anita $ $ 53 RITE re $258 $285 
ei éswuseneee § $6 13 285 313 
Bebe eécwnv es 86 a - ince catianes 313 243 
eee 106 at, . Mieeuthaneadts 348 378 
wna d eenegves 126 147 «16 373 406 
eens 147 169 17 oo ae 438 
= on 169 206 18 -. 438 472 
10. 206 231 19 : 72 
_ eNeae 31 238 2 508 619 


Anueal ‘vi iend policies will ‘be issued with- 
out the return premium feature, on which the 
values will be the same as on the “dividend 
policies, except that there will be 
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no cash values, and the loan values will be in 
accordance with a special table. Non-partici- 
pating policies will be issued with the same 
values as On annual dividend contracts, but 
there will be no provision for extended insur- 
ance. 





PEARMAN LEAVES FOR THE WEST. 

Dr. S. M. Pearman, the iridescent agengy 
director of the New York Life, has left Chi- 
cago and ‘gone to the Rocky Mountain field, and 
will make Salt Lake City his headquarters for 
the next thirty days. His most important work 
in Chicago was the hiring of a manager to suc- 
ceed George W. Riggs of the Title and Trust 
agency of the New York Life. 

The new manager is Ralph C. Stevens, son 
of former Secretary E. D. Stevens of the IIli- 
nois Life. Ralph C. Stevens is now agency 
manager for that company for Illinois outside 
of Cook County. Dr. Pearman will return 
from the mountain field in about thirty days, 


but will not be located at Chicago. 
7 ~~ 


SUPERINTENDENT BOLLING’'S WESTERN WORK. 

Superintendent of Agents Bolling of the 
Equitable Life has been spending considerable 
time in the West recently. He has reorgan- 
ized Iowa and has three or four agency di- 
rectors in the State. Mr. Bolling is also pay- 
ing attention to Chicago, and will likely make 
some move there as soon as he can get the 
proper material. 

ss ++ 
SHORTAGE MADE GOOD. 

The alleged shortage of John M. Mulford, the 
former official of the American Insurance 
Union at Columbus, Ohio, has been made good 
by the National officers. The amount 
approximately $4,000, and was paid by Na- 
tional President John J. Lentz, National 
Treasurer T. B. Galloway, National Physician 
W. J. Means and National Secretary Lincoln 
Fritter. 

- ae 
FRANKLIN LIFE’S FINE YEAR. 

The Franklin Life of Springfield will roynd 
out the year with $8,000,000 of new business. 
Of this $2,500,000 will come from Illinois. 
The company done excellent work this 
year in Georgia and Texas. Thus far it has 
devoted most of its attention to the smaller 
points where the lines of resistance are not 
so strong. Next year the company expects to 
put some steam on in Chicago and write a mil- 


has 


lion of business throygh Manager H. W. 
Strickler’s agency. 
~~ 7 


PROVIDENT SAVINGS CASE ARGUED. 

The Massachusetts commissioner’s demurrer 
to the suit of the Provident Savings Life, in 
which the company asked for a mandamus to 
compel the commissioner to value its policies 
according to their terms, was argued in Boston 
on Wednesday of last week. 

Assistant Attorney-General Nash for the de- 
partment argued that the commissioner’s pow- 
ers are discretionary and that his discretionary 
acts cannot be reviewed by the court, that 
the law requires him to value the policies ac- 
cording to his judgment; that the company 


was 





may submit its own valuation in its report to | 


the commissioner, but that in his report he 
must publish the valuation as made according 
to his own conception of what the contract 
really is 

The attorneys for the plaintiff claimed that 
the commissioner’s duties under the law were 
entirely ministerial; that the question was en- 
tirely one of mathematics; that the law pre- 
scribed the manner in which the policies should 
be valued; that the contracts by their terms 
are term insurance for one year, with the op- 
tion of renewal without medical examination; 
and that the commissioner has no discretion 
in the matter, but must value the policies for 
what they purport to be. 

The question of policy liens as assets was 
also argued, ex-Speaker Reed comparing the 





commissioner's method of handling them to the 
problems in “Alice in Wonderland,” when she 
added the 15th, 16th and 17th of March to- 
gether and then attempted to reduce them to 
shillings and pence. 

The demurrer was argued before Judge Bar- 
ker, but the decision was reserved for the 
opinion of the full bench. It is not probable 
that it will be decided for several months, 
when, if the demurrer is overruled, the case 
will go to trial on the question of the correct 
method of valuing the policies. 





IT CLAIMS RESERVE IS SUFFICIENT. 


Bankers Life of New York Takes Exception 
to an Eastern Criticism of Its 
Endowment Policy. 





he Bankers Life of New York is out with 
a circular taking exception to an article in 
Insurance which that paper 
seemed to take the position that the company 
in issuing its ten-year endowment policy did 
not protect it with sufficient reserve, using as 
it does the preliminary term plan. The com- 
pany, in part, says: 

“In the November 


Economics, in 


edition of the Monthly 
Journal of Insurance Economics, issued in 
Boston, and of which H. H. Putnam is the 
editor, the Bankers Life Insurance Company 
of the city of New York has been accused of 
several serious misdemeanors (?) which on 
their face and to a thoughtful student of life 
insurance are utterly absurd. 

“The company is charged with issuing an 
endowment insurance maturing in ten years, 
age 35, at entry, for $10,000 and for which it 
charges a total annual premium of $930.20, and 
upon which policy the company guarantees 
to the insured certain surrendered values 
(without maintaining sufficient reserve for the 
fulfillment of the contract at maturity). 

“We admit the issuance of policies as set 
forth above, and herewith demonstrate beyond 
question that the company is charged with and 
does maintain sufficient reserve to mature them 
at the end of the period. 

“That only so much of the above premium 
($271) is for term insurance the first year, and 
that such amount is about the same as the 
premium, at same age, on an ordinary life in- 
surance. We would state that such amount of 
the premium is the company’s regular one- 
year-term-rate, and we would further add that 
the commissions on the endowment policy are 
only paid on such one-year-term portion of 
the premium, and that the balance—$6s59.20— 
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is an excess pure endowment d it for in- 
vestment, and carries no loading for expenses. 
“That for the net excess premium of $659.20, 
over the term premium at age 35, 
the company guarantees a cash value of $694 
at the end of the first year. This is true, as 
will be seen by reference to the above sur- 
render values. We would, however, call at- 
tention to the fact that $692 is the sum to 
which $659.20 at age 35, accumulated as a pure 
endowment, will amount at the end of the year, 
according to the Actuaries’ table and 4 per cent. 
“That there is ‘presumptive evidence that the 
company treats such a policy as wholly term 
insurance during the first year and reports 
no termed (terminal?) reserve thereon. The 
following correspondence sheds some light on 
that matter: 
BANKERS LIFE INSURANCE COMPANY OF THE CITY 
OF NEW YORK. 
‘New York, Dec. 10, 
‘Hon. Francis Hendricks, 
partment of Insurance, Albany, N. Y. 
‘Dear Sir: Will you kindly advise us what 
reserves are charged on your valuation books 
for December 81, 1900, and December 31, 1901, 
for Policy No. 8644, issued March 28, 1900? 


1901. 
Superintendent, De- 


‘This policy is for $1,000, at age 35, on the 
plan of endowment maturing in ten years, 
September 1899 edition. 

‘Yours very truly, 
‘RicHArD Morcan, President. 
STATE OF NEW YORK 
INSURANCE DEPARTMENT. 

‘Albany, Dec. 11, 1901. 


Mr. Richard Morgan, President, Bankers Life 
Insurance Company, New York City, N. Y. 

‘Dear Sir: Replying to your inquiry of the 
1oth inst., would state that on December 31, 
1900, there was charged against your company 
as the Com. Ex. 4 per cent mean reserve on 
Policy No. 8644. $72 

‘The reserve charged against this policy for 
December 31 next is $155. 

‘Very respectfully, 
‘Francis HeNpricks, Superintendent. 

(As will be seen, the above correspondence 
relates to an endowment insurance maturing 
in ten years, which was actually issued at age 
35 by the company and is in force at the 
present time. The policy, however, is for 
$1,000, but if it had been actually issued for 
$10,000 with premium and values as per the 
foregoing illustration, the mean reserve charged 
by the New York Insurance Department on 
December 31, 1900, would have been $720 and 
on December 31, 1901, $1,550.) 


“The Bankers Life Insurance Company 
values its policies in the same manner as does 
the New York insurance department. and 


holds reserves accordingly. We do not know 
what valuation is placed upon such policies by 
the Massachusetts insurance department under 
the provisions of the Dewey law. We do, 
however, state that the reserve valuation of the 
company’s policies, as furnished this company 


by the insurance department of the State of 
New York (and which this company must 
necessarily and does maintain) is of a consid- 


erably larger amount than that which the in- 
surance department of Massachusetts deter- 
mines on the same policies. 

“Mr. Putnam’s article was no doubt incited 
by some correspondence which he addressed 
to this company. -The company promptly re- 
plied to his first two letters and gave him, in a 


concise and straightforward manner. the in- 
formation asked for. Not content with that he 
sent us a third communication. of considerable 


length. and which the company deemed it wise 
to ignore. as it did not care to enter into any 
controversy with Mr. Putnam or his paper. 
This statement of facts disposes of the infer- 
which Mr. Putnam would have drawn— 
there are conditions which the company 
was not prepared to disclose.” 


ence 
that 





PLANS OF THE NEW MUTUAL LIFE. 
George W. Riggs, manager of the Title and 


Trust branch of the New York Life at Chi- 
cago, has resigned to give his attention to 
the organization of the new Mutual Life of 
Chicago. his resignation to take effect Febru- 
ary T. 

The new company will not be ready to be- 
gin business for from three to six months. 
The authorized capital is $500,000, but only 


$1=0.000 will be paid up at first. It is the in- 
tention to start with a surplus of an equal 
amount. The experience of some of the com- 
panies organized in the last vear or two has 
demonstrated the folly of trying to launch a 
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new company with insufficient working capi- 
tal. A full line of stock and participating poli- 
cies will be written, including gold bonds, an- 
nuities, etc. The company will use the prelimi- 
nary term plan. 


7 
MUTUAL RESERVE AND MARYLAND. 
Insurance Commissioner Wilkinson sends 
the following letter to President Burnham 


of the Mutual Reserve: 

“For many months past this department hgs 
been receiving numerous complaints and in- 
quiries as to the way and manner of your con- 
ducting business and as to the financial stand- 
ing of your company. Some of these com- 
plaints we have investigated thoroughly and 
the facts, either admitted on your part or 
proved on the part of the complainants, show 
such a state of affairs as renders it absolutely 
necessary, if we desire to protect the interests 
of policyholders and would-be policyholders 
in this State, that I notify you of my intention 
to refuse to issue a license to your company 
to do business in this State for the next year 
unless your action in laying liens against the 
old policyholders shall be reversed. 

‘The report of the New York department 
is anything but a compliment to the company. 
From the beginning to the end it is simply a 
series of criticisms upon its management. I 
did not order an examination of the company, 
because there were sufficient facts admitted 
to be true to justify me in refusing to renew 
your license.” 

~~ + 
BOOMING CINCINNATI COMPANIES. 

Cincinnati life companies are getting a good 
amount of advertising out of articles recently 
published in the Times-Star, purporting to 
show the many millions of dollars that are sent 
out of Ohio for life insurance every year. 
The figures are based on gross premiums, all 
of which, according to the Times-Star, go out 
of the State. Three articles have appeared 
under double heads, calling the attention of 
the public to this startling state of affairs, and 
recommending the patronage of home institu- 
tions. 

Fac-simile reproductions of these articles 
have been gotten out on neat folders and are 
being distributed without. any indication of 
the source. It may be presumed that the ar- 
ticles were inspired and are being circulated 
by an enterprising life company. 

++ ++ 
MINNESOTA MUTUAL IN MICHIGAN. 

The Minnesota Mutual Life of St. 

just been admitted 


Paul has 
Michigan as an old-line 


legal reserve company. This is the new legal 
reserve company reorganized from the old 
Bankers Life Association of St. Paul. The 
Bankers was doing business in Michigan under 
the assessment law. 

The new company has a deposit of $100,000 
with the insurance department of Minnesota. 
and is now a full-fledged old-line company. 





LIFE NOTES. 


The Chicago offices of the Mutual Life will 
be moved to the new Tribune building. 


The contract of J. S. Hyman, superintendent 
of agents of the Kansas Mutual Life, has been 
terminated. 


W. A. Albaugh has been appionted district 
agent of eastern Ohio for the Fidelity Mu- 
tual and will locate in Canton. 


Charles T. Wallace, in the business depart- 
ment of the Mutual Life at Chicago, has been 
appointed cashier of the Cleveland office. 

The Chicago office of the Union Central, 
now in the Reliance building, will be removed 
to the new Tribune building when the latter is 
completed 


The Peoria agency of the A=tna Life will 
write $1,500,000 paid business this year. The 
men who are managing this very successful 
agency are R. W. Kempshall and J. E. Keene, 
under the firm name of R. W. Kempshall & 
Co. 


W. V. Holley, supervisor of the Fidelity 
Mutual, with headquarters at Cleveland, has 
been appointed 
Ohio, and will likely locate at Cincinnati. It 
is probable that he will also have Kentucky, 
and Tennessee added to his field. Mr. Holley 


is one of the leading life men in Ohio. 


superintendent of agents for. 


AMONG THE CASUALTY MEN. 


STATUS OF BURGLARY 








INSURANCE. 





Comment on the Various Lines—Store Risks 
and the Hazard Connected with 
that Branch. 





The great number of 
ported from all over the 
attention to the 
There are 


burglaries lately re- 
drawn 
insurance 


this 


country has 


value of burglary 
now five companies 
the Fidelity and Casualty, 
Accident, General Accident, New Amsterdam 
Casualty, and United States Fidelity and Guar 
antee. The Fidelity and Casualty is the 
one whose business has grown to 
proportions, its premiums for this branch in 
1900 amounting to $297,000. There are 
mutual companies writing this business, notably 
the Bankers Mutual Casualty of Des Moines, 
which has been writing a considerable business 
in some States through the mails 

Most of the insurance is written on banks 
and jewelry stores. Quite a number of policies 
are issued on dwellings, but the premiums are 
comparatively small. Store business is gen- 
erally unprofitable and is not sought after un- 
less it is in a good neighborhood and free from 
moral hazard. 

The rates for store burglary 
graded according to classes, the 
being based on the character of the 
goods and millinery stores, tailor shops, etc., 
are in the lowest class, owing to the difficulty 
of carrying away large values in these goods. 
Fur stores are rated higher, as are hardware 


writing 


insurance, Ocean 


only 
very large 


some 


insurance are 
classification 


stock. Dry 


stores with large stocks of cutlery, tobacco 
stores, and other stores carrying valuable 
stocks. 


The premiums are based on a rate dimishing 


with each additional $1,000 of insurance car- 
ried, the theory being that there is little like- 
lihood of the thieves being able to get away 





with more than $1,000 worth of goods, 
with $2,000, etc. The 
no difference in the rate, which is determined 
entirely by classification. No policy is issved 
at a premium less than that on $1,000. Rates 
in Chicago are higher other city, 
but even at that the business is less profitable 
than at other points. Whether this is due to 
the corruption of the police department or the 
natural tendency of crooks to 
cities would be 


still less 
stock makes 


size of the 


than in any 


gather in large 
hard to say. 





BANKERS SURETY BRANCHING OUT. 


Bankers Surety Company of Cleveland 


has been admitted to do business in Wiscon 
sin, and W. L. Conley of Milwaukee, the well- 
known general agent of the Travelers, has 


been appointed state The 


manager. 





company 
first of the 
there has not 
\. McBeth is 
starting th 


business in Illinois the 
year, but its representative 
been announced. Manager Dare 
doing some good work in 


will begin 
new 


e business 


of this new company 


7 o 
WILL SEND OVER MORE MONEY. 

It is reported that the Frankfort Marine, Ac- 
cident and Plate Glass Insurance Company is 
transmitting to this sum of 
The 
company was recently examined by the Massa- 
chusetts and Minnesota insurance departments 
but the public. It 
is believed that the valuation of the company’s 
assets has been very and the cal 
culation of the drastic. The 
amount of money being sent known, 
but it is believed that it is enough to give the 
company a surplus of $100,000. 

++ 


++ 


country a large 


money to add to its United States assets. 


report has not been made 


conservative 
liabilities very 
over is not 


BEANS NOW ARE TABOOED 
\ curious suit has been brought against the 


Fidelity and Casualty on a $5,000 accident 





policy issued to Hobart H. Miller of Phila 
delphia. Miller fell sick with appendicitis, and 
was on the way to recovery, when he ate a 








large quantity of cooked beans. The next day 
he died from cramps, and an autopsy showed 
that the beans had punctured the walls of the 
intestines. Miller's mother, the beneficiary 
named in the policy, claims that his death was 
due to an accident. The case has reached the 
United States Court of Appeals and will be 
tried next month 
‘ 
CASUALTY APPOINTMENTS 


lhe following are recent casualty appoint- 


ments: 
OHIO 


Beck, 
Wightman, 


Fidelity & Casualty—Joe W. 
General Accident—A,. J. 


Columbus 
Cleveland 


North American-—-N. B. Teeter, Pleasant Hill. 
Union Casualty & Surety—W. ©. Supplee, East 
Liverpool. 

S. Fidelity & Guaranty—Nelson A. Clemons, 


Port Clinton. 


Central Accident—Todd FE. Paulus, Ravenna 
Fidelity & Cashalty—Roy Brundage, New Lon 
don: John C. Metzger, Oak Harbor; T. W. Jones, 


Ravenna. 


Maryland, 8S. M. Liggett, Canton 


New Amsterdam--S. H. De Long, Marion 

North American—H. LB. Cassidy, ¢ W. Howard 
and C. E. Bowman, Cleveland 

I S. Fidelity & Casunalty—A J Griswold, 


Cleveland, 
S. Health & Accident—W. W 
Ricketts and T. G 


MICHIGAN 


West, Berea; 
Se € Columbus 


Robertson 


American Credit Indemnity—H. M. Miller, De- 
troit; C. N. Miller, Detroit r. J. Fitzsimmons, 
Detroit. 

Great Eastern Cas.-J. H. Elliott, Romeo 
National Surety—I. Latterstedt, Ishpeming 
I S. Health & Accident—S. ¢ Sterrett, Alle- 
gan; J. B. Miller, Bear Lake; Chas. Dolson, lonia; 
Peleg Ewing, Ludington; H. W. Nordhouse, Manis- 
tee; H. D. Hawman, Manistee; Benj. Horner, 
Portland; John White, Solon H. T. Johnson, 
Saranac. 

American Relief Society, Mich.—H. B. Womel- 
durf, Bay City; I. Ruelle, Bay City; A. D. Bailey, 
tay City; C. A. Bailey, Bay City; Fred Driscoll, 
Detroit; Wm. Hoist, Marquette; C. F. Moran, 
Navan; John Almas, North Branch: Albert Kidder, 
Pleasant View: David Crawford, Stratford: Wm. 
Herron, South Branch: Wm. D. Mercer, West 
tay City; S. Hilliker, West Bay City; E. B. 
Billings, West Bay City: John C. Harris, West 
Bay City. 

American Mutl. Aid Society, Mich.—W. T. Ront- 


Fletcher; F. G 
Wolverine 


song, 


Conklin, 


Benedict, Munising: AL 


Great Northern Protective Assn., Mich.—Will 
Deroshia, Cheboygan; F. D. Vermilya, Indian 
River; Burna Gage, Manistiqne: Wm. J. Smafield, 
Welsh. 

Mich. Benevolent Association—J. E. McAllister, 
Barryton; 8. 0. Barber, Honor 

United States cident, Mich.—Chas. A. Peck, 
Alba 


WRITING STREET RAILWAY INSTALMENT 
The North 


railway in 


American Accident is writing 
stalment business through the 
office of General Agent T. D. Russell 


land. H. ( Mead, 


ine of work, is 


street 
at Cleve- 
who is experienced in this 
handling the business, and has 


ilready closed a great many contracts with 

lroad men He is working among the em- 
loyes of the Northern Ohio Traction Com- 
pany, from which he obtained the right to work 
this business Chis is one of the most exten- 
sive traction lines in the country, and the work 
will be extended to others. 

++ >+ 


GETS OUT NEW HEALTH POL'CY 
The Commercial Mutual Ac 


ident will get 


uit a new health policy on the first of the 
year, increasing the number of diseases cov- 
red from 28 to 35, and increasing its rate 50 
per cent. It has been charging $2 for each 
$5 of weekly indemnity, and will raise tl ite 
to $3 

The company will show a big increase in 


business this year, and will come out with a 


profit. It lost a few hundred dollars on un- 
derwriting in 1900, but interest on its accu- 
mulations more than offset the loss. There 
will probably be a considerable sum to add to 
ts reserve fund at the end of the year 


UNION SURETY EXTENDING ITS LINES 


[he Union Surety, under Montgomery & 
Funkhauser of Chicago, western managers, is 
extending its business considerably. It is get- 
ting some good agents 

W. M. Jackson of Marion, Ohio, has been 
appointed district manager and special claim 
adjuster for the United States Health and 


\ccident in central Ohio 
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TOPICS FOR LIFE INSURANCE FIELD WORKERS. 


‘ge re we Educational and Semi-Technical Features Discussed. < ‘<c re 





mI TEN the issue of the West as the 
home of life insurance companies 
| arises. Thus far it has not pro- 
duced but two institutions of any 





great magnitude. 

There are certain features in western con- 
ditions that seem to dampen the ardor for 
investments in home companies and to militate 
against their successful development. 

The East has long been the home of the 


representative companies. Most of them 
started years ago, when interest rates were 
high, expenses lower and life insurance easier 
to procure. They succeeded in placing a good 
class of business on their books and built 
up a strong working surplus. There were 
more restrictive conditions in the contracts 
and less of the banking feature about the 
companies. 

They were able to establish themselves, get 
an army of producing agents, and the evils 
of the business were not so flagrant. The 
companies were growing side by side and the 
“big company” competition was not so strong 
because the “giants” were then just develop- 
ing. 

Now the life insurance field has been well 
gleaned and the companies have become firmly 
entrenched. Their own weight is bearing 
them forward. There is but little fallow 
ground left, so the future work must be done 
on tilled soil. 

an 


The East was the natural home for life 
companies, being more stable in its conditions, 
less responsive to political and financial vaga- 
ries, and it is the seat of the money market. 
The eastern section was well organized be- 
fore much attempt was made in the West to 
produce much of a volume. Western com- 
panies have had to battle against odds on 
account of the old established eastern com- 
petition. They have not had the money to 


cope successfully in the broad field with this | 


competition. If they made a showing to their 
liking it meant very high commissions or 
expedients either in contracts or br:siness pro- 
ducing machinery that were not such as to 
build up a substantial company. 

The one prevailing fault of the western 
companies is their ambition to show large re- 
sults by covering an immense field, getting 
far away from their home State and incurring 
an extraordinarily heavy expense. 
off field they carry but little weight. Their 
officers are unknown. They have to pay well 
to get an agent to represent a small and com- 
paratively unknown corporation. They have 
not the facilities nor the experience to handle 
this distant business successfully. 

There is always this constant striving for 
a large volume, a race with a competitor, a 
strain to do as much as the old eastern com- 
panies. 

aN 


The West was also a hotbed of assessment 
and natural premium companies. People 
wanted cheap insurance, and these institutions 
catered to the demand. Many lost faith in 
western companies of the newer type, with 
the passing of these temporary concerns. 
Some survived and have changed to legal re- 
serve companies, endeavoring to build up on 
more scientific principles. 

With all the handicap, there is a need and 
place for growing western companies that are 
content to develop naturally and not try to 


In this far- | 











gorge at time when they are not able to 
assimilate so much. Another admonition is 
the adherence to regular forms of life in- 
surance and not a digression into contracts | 
which are open to so much criticism. 

Small companies are prone to follow lines 


of least resistance, seek avenues where busi- 


ness is easier to secure. That explains why 
sO many companies operate in the South, a 
region in which many long-established com- 
panies have lost money. 

The western life companies, until they be- 
come hardy in order to reap the greatest and 
surest success should remain very close to 
shore. There is nothing like organizing every 
county of their home State before outside 
business is sought. Home sentiment is not 
so strong in the large cities as in the country, 
and yet if used with tact, it is a potent force 
in the cities. No better example can be given 
than the Inter-State Life of Cincinnati, which 
made such a record in its home city where its 
officers were known. The company had many 
defects under its old system, and yet hard, 
telling work right at home brought results. 

The less congested districts offer the finest 
field for younger and smaller companies. The 
home sentiment prevails there and large fig- 
ures do not count for so much. An active 
general agent in a medium sized town can 
work up a splendid business if he strives faith- 
fully and systematically. Several instances 
can be given where just such agencies have 
developed a magnificent renewal interest. This 
is the plan that will bring the best results to 
western institutions that are still young in 
years. 

aN 


Perforce the newer western companies must 
use the preliminary term plan. To the policy- 
holder it makes no difference whether the full 
reserve is put up the first year or not. It is 
. plan that makes it possible for younger com- 
panies to operate. There is nothing irregular 
about it, and while actuarial opinion may dif- 
fer, there are as strong advocates on one side 
as the other. 

THE WESTERN UNDERWRITER is a stanch ad- 
vocate for western life companies, honestly 
and conservatively managed. The wave of as- 
sessmentism did much to harm the West in 
the way of home life companies, but those 
legal reserve companies that are now in the 
field give promise of excellent results. 

The West is a growing field, full of enter- 
prise and many undeveloped resources. It is 
becoming more fixed in its ideas, more stable 
in its citizenship, less vacillating in its finan- 
cial phases. New and growing industries are 
requiring the best brawn and brain of the 
century. With all other lines of human ac- 
tivity so rapidly advancing in this section, 
life insurance companies should not stand in 
the background. 

aN 


The Northwestern Mutual and Union Cen- 
tral show what possibilities there are if west- 
ern companies are backed by men of keen 
financial and underwriting ability and are con- 
tent to gradually and securely advance. 

Smaller companies need not assume a rear 
position when it comes to giving excellent 
results. They have superior facilities for get- 
ting splendid interest-yielding investments. 
Their officers can give personal attention to 
the details of the companies. They are on 
the ground and can take advantage of favor- 
able loans. Being young, the mortality ex- 
perience will be favorable. 

Out on the Pacific coast, the Pacific Mu- 
tual is coming to the front as a splendidly 
equipped company. It has a favored place 
out in that field. 

Coming farther East, the Kansas Mutual 
occupies a good section of growing territory. 
It is concentrating its fire on the prosperous 
agricultural regions, and President Davis is 
showing wisdom in guiding the institution. 
The Bankers of Nebraska is a life company 
confining its writings to its home State, Iowa 
and Kansas. In keeping to its home field it 








has not made the mistake of so many of its 
associates. 

Iowa is the home of several good compa- 
nies. The Equitable and Royal Union are 
both straight old line companies that are well 
known in the West and ably managed. The 
National Life and Trust, Northwestern Life 
and Savings, Security Life and Trust—all 
write bond-endowment contracts as well as 
straight life, and in their line have made phe- 
nomenal records. The Des Moines Life, a 


reorganized, stipulated premium company, 
writes a large business. The Bankers Life is 
the most successfully managed assessment 


company in the West. 

In Minnesota, the Minnesota Mutual and 
Northwestern National Life, both reorganized 
stipulated premium companies, are on the up- 
ward trend. 

Wisconsin has the great Northwestern Mu- 
tual, the largest of the western companies, 
and unexcelled anywhere as a great and ex- 
cellent life company. 

Illinois is coming to the fore with the IIli- 
nois Life, National, U. S. A., Franklin and 
Federal. Michigan has a good company in 
the Michigan Mutual. 

Indiana is another home of life companies 
that are being heard from, and all prospering, 
such as the State Life, Interstate, American 
Central. 

Ohio has the Union Central, a credit to the 
whole West. The Western and Southern is a 
splendid company and has set a good pace. 

The Ohio Life, Ohio Mutual Life and Inter- 
State, all of Cincinnati, will be heard from. 
The Northern Central of Toledo is also forg- 
ing ahead in a thriving way. 

In Kentucky, the Mutual Life is one of the 
pluckiest of western companies, and is making 
a good name. 

It will thus be seen that most of the com- 
panies in the West are small. Many of them 
are reorganized from stipulated premium com- 
panies. Some of them have gotten too far 
away from home; others are traveling in 
strange paths. With it all, most of them will 
succeed admirably. They have some high- 
class talent among their officers, and as they 
get more and more settled and adjusted to 
their true courses, they will prove that the 
West will not be ashamed of her life com- 
panies. 


THE 


Ohio Mutual 


Life Insurance 
Company 


Invites correspondence with Agents and 
Solicitors desiring to form a new con- 
nection on a large commission basis. 


Our new cash value policy combines 
savings with protection, and appealsto all 
classes, especially those of moderate 
means, because of low premiums and 
easy payments—quarterly or bi-monthly. 


Address B. F. COAN, Secretary. 


Johnston Building, 
CINCINNATI. 
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POLICIES THAT HAVE 
BEEN RECENTLY ISSUED 


The North American Life Assurance Com- 
pany of Toronto, Canada, is now making a 
specialty of its five-year renewable term pol- 
icy, it being known as the commercial plan 
without profits. The policy is as follows: 
THe NortH AMERICAN Lire ASSURANCE CoM- 


— 
| only conditions which shall be binding upon 
| the holder of this policy, are that he shall make 
| the payments hereon as herein provided, and 
| that the provisions as to military and naval 
service in time of war, proofs under clause 
(h) aforesaid, and limitation of time for action 
or suit, shall be observed; in all other respects, 
after the expiration of said year, the liability of 
the company under the policy shall not be dis- 
puted. 

3. This policy is issued and accepted under 





premium remain unpaid, this policy shall there- 
upon cease to be in force: 

Notes, Cheques, Etc. —(c) If a note, cheque, 
draft or other obligation, given for the first or 
any subsequent premium, or any part thereof, 
or any renewal of any such note or other 
obligation or part thereof, be not paid when 
due, the policy will thereupon cease to be in 
force, without any notice or act on the part of 
the company. 


Reinstatement.—(d) Reinstatement will be 


PANY. the company’s Commercial Plan, upon the pro- | permitted, if application therefor be made in 

Sum Insured, $10,000. Premium, $129.50. | visions, privileges and agreements, printed and | writing to the company, at its head office, 
Age, 35. written on the back hereof, all of which are | within six months after the actual due date of 

In consideration of the application for this | hereby incorporated herein and made part | the premium as stated within, accompanied 
policy, and of the statements and agreements | hereof. with medical evidence satisfactory to the com- 


therein contained, hereby made a part of this 
contract, and of the annual premium of one 
hundred and twenty-nine dollars and fifty 
cents, to be paid in advance to the company, 
at its head office, in the city of Toronto, Ca- 
nada, on the delivery of this policy, and there- 
after on the 1st day of June, in every year, dur- 
ing the term of four years, insures the life of 
David H. Livingston (hereinafter called the 
insured) of Chicago, in the county of 
Cook, and State of Illinois, and upon satis- 
factory proof at its head office of the death 
of the insured, and as provided in schedule 
of premiums endorsed hereon, during the con- 
tinuance of this policy, and upon its surrender 
with the last premium receipt thereon prom- 
ises to pay, at its said office in the city of To- 
ronto, to Sophie Livingston, his wife, her exe- 
cutors, administrators or assigns, ten thousand 
dollars, first deducting therefrom the balance 
of the current year’s premium, if any, under 
the following provisions: 

That the company agrees to continue this 
policy, without medical re-examination, for 
each succeeding five years after the first term 
of five years, at the rates for each $1,000 of this 
policy, for the then age next birthday, changing 
and increasing every five years, as stated and 
exemplified on the back hereof, by and as 
stated in its duly executed receipts, upon the 
condition that the payments hereon be made on 
the day above mentioned. 


2. That, after being in force one year, the 
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COMPANY’S NEW RATES. 


boad policy put on the market early in the year, and the regular forms of life and endowment policies, the company 


issu 2s various forms of return premium policies. Following are the new rates, as far as they have been given out: 








HOME LIFE INSURANCE 


REGULAR POLICIES. 


No provision of this contract can be changed, 
waived or modified, or permit granted except 
by written agreement signed by the president, 
a vice-president, or the managing director of 
the company. 

‘In witness whereof, the said company has 
hereunto affixed its corporate seal, and by its 
president and managing director, signed this 
contract at the city of Toronto, this 1st day 
of June A. D., 1901. 





President. 





Managing Director. 

This policy is issued and also accepted by the 
insured and assured upon the following addi- 
tional provisions, privileges and agreements, 
numbered a to 1, inclusive, therein made a part 
thereof : 

Privilege to Change—(a) This policy may, 
at any premium due date, be exchanged, without 
medical re-examination, for a whole life, lim- 
ited payment life or endowment policy, with or 
without profits, for an equal or less amount 
of insurance, as those interested elect, and at 
the rate of premium for the age then attained, 
provided this policy be duly exchanged for 
such new policy, and the premium thereon be 
paid while this policy is in force, and before 
the insured attain the age of 60 years. 
| Grace.—(b) One calendar month will be al- 

lowed for payment of renewal premiums on 

policies in this class, after the same are pay- 
able, at the expiration of which time, if said 





Return of premiums paid 
between 10th and 20th year if 








The Home Life Insurance Company will go on the 3% per cent reserve basis January tr. 


RETURN PREMIUM PLAN. 








pany that the life is still insurable, and upon 
payment of all premiums in arrear, with inter- 
est thereon from their actual due dates, at the 
rate of 6 per cent per annum. 

Revival.—(e) Should the company upon any 
occasion consent to renew or revive a policy 
after the same has ceased to be in force, every 
such renewal or revival shall always be under- 
stood solely as an act of grace, and not as a 
waiver of, or as in any way creating any pre- 
cedent for waiving, any condition or agreement 
in the policy or application. 

Indisputability—(f) After one year from the 
date of this policy, there are no restrictions 
upon travel, residence or occupation, save that 
military or naval service, without a permit in 
the time of war, is forbidden, except in de- 
fense of the Union. 

For one year after the date of this policy, 
travel and residence in Mexico or in the Arctic 
and Torrid Zones, or engagement in any of the 
following occupations or employments, viz., 
blasting, mining, sub-marine labor, the produc- 
tion of any highly explosive material, the han- 
dling of electric wires or dynamos, engage- 
ment in aerial or arctic journeys, or in employ- 
ment on a railroad, steamboat or other vessel, 
without a permit, will render the policy void, 
and it shall thereupon cease to be in force. 

If, within one year from the date of this 
policy. it shall be found that any statement 
made in the application and therein declared 
to be material to the contract, was at the date 


Besides the gold 


Return of premiums paid 


between 10th and 15th year if 
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of said application untrue, this policy there- 
upon ceases to be in force. 

Self-destruction—(g) The company does 
not insure against death by the insured’s own 
act, whether sane or insane, from duelling, or 
in consequence of the violation of law, should 
the death of the insured occur within one year 
from date hereof. 

Proofs of Claim and Age—(b) Upon the 
death of the insured, the claimants shall make 
proof thereof in writing by oath or solemn 
declaration, with such further information 
about the said death, the claim, and the age of 
the insured, if not previously admitted, with 
duly authenticated evidence establishing each 
claimant’s interest in this policy, as the direct- 
ors shall think reasonable; and no suit or ac- 
tion shall be brought against the company on 
this policy after one year from the said death. 
The age of the insured will be admitted by the 
company on due proof, but any error in stating 
the age of the insured will be adjusted for such 
amount as the premium actually paid would 
purchase at the company’s table rate at the cor- 
rect age. 

(i) That no information or statement not 
contained in the application for this policy, no 
notice of any facts touching said application or 
this policy. however made, given, received or 
acquired, shall affect the company, unless forth- 
with communicated in writing by the insured to 
the president or managing director at the com- 
pany’s head office and assented to by him in 
writing for the company. 

(j) That, under no circumstance shall this 
policy be held to be in force until the actual 
payment to, and acceptance of the first pre- 
mium thereon by, an authorized agent of the 








WHY IT IS POPULAR. 


By life assurance the man of wealth 
augments his fortune, the man of mod- 
erate circumstances becomes a capitalist, 
and the poor man makes sure provision 
for his family. But life assurance does 
more: It furnishes the only method of 
creating capital instantly. There are 
other methods of accumulating fortunes. 
The poor man may, after years of fru- 
gality, realize some interest upon his small 
deposit in the savings bank, the man of 
moderate circumstances may save some 
portion of his annual income, and the 
man of wealth may add io his fortune 
by a wise use of the capital he possesses ; 
but the investor in life assurance has no 
sooner made one payment that he finds 
from one thousand to one hundred thou- 
sand dollars to his credit. And if death 
occur the next instant, this capital is 
available, for it is due and payable at 
once in cash. That life assurance can ac- 
complish all that is here claimed for it, is 
a familiar truth; the fact that it does so, 
explains its popularity with all civilized 
nations throughout the world. 











company, and the delivery to the insured of 
the necessary receipt signed by the managing 
director, the life being at the time of such pay- 
ment and delivery in the same condition of 
health as stated in the application for this pol- 
icy. 

Assignment—(k) Any assignment of this 
policy must be made in duplicate and sent 
forthwith to the head office; one to be retained 
by the company, and the other to be returned. 
The company assumes no responsibility in con- 
nection with any assignment hereof. 

(1) The amount of this policy wiil be paid 
in gold coin of the present standard of weight 
and fineness, or its equivalent in United States 
currency, and the premiums payable hereon 
may be required to be paid to the company in 
like gold coin, or its equivalent in United 
States currency. 

Sec. 11, Act of Incorporation—Every holder 
of a participating policy in the company, upon 
which all premiums due have been paid, shall 
‘have one vote in person for each $1,000 insur- 
ance held by him. 

By-laws No. 26.—No director or officeholder 
of the company shall either directly or indi- 
rectly borrow any money from the company. 

Notice to Policyholders.—Agents, general 
agents, local managers or inspectors are in no 
wise authorized to make, alter, or discharge 
contracts or waive forfeiture. Payments of 
premiums to agents will not be valid unless 
receipts be given, signed by the managing di- 
rector. When receipts are sent to agents for 


delivery, such agents shall countersign and 
date the same only on the day of the actual 
payment of premium and as evidence of its 
then payment to them. All premiums are due 
and payable at the head office in Toronto. 
For the convenience of the insured, payment 
of the premium, when not overdue, may be 
made to an agent, but only upon production 
of the receipt above specified. 

PREMIUM RATES. 


The following are the annual premium rates, 
including all charges, for each $1,000 of this 
policy, referred to in condition (1) within, and 
change and increase in each period of five 
years, the rate then payable being for the age 
next birthday at the beginning of each such 
period 


Age next Age next 


birthday. Annual birthday Annual 
(Inelusive). premium. (Inclusive). premium. 

OE Se Sacnsencacel I i ea eee eee $17.00 
ME OOD éccccscusves 11.3 lr aa 17.65 
Be OP Oe cecevecsscas 11.35 ff errr 18.40 
DUCE <<¢esenudeuaa 11 45 me OO Ee awecsescuee 19.25 
BeOS. BP vévetvcesces 11.55 {5 to 49 ...... . 20.20 
Pe WR Ee asédacvenaae 11.70 oO Saar 21.25 
Baer: See: GE BO Ue ocecsnccenes 22.40 
ff > ey 12.05 SO OTS ——Ct— 
Be GO Be cccccecccccs ee. Se OO GE vccssees 25.00 
eS err 12.45 60 to & ........ 26.45 
fee Sl i 8s eee 28.05 
8S ere a YY rer 29.80 
fa 13.25 383 Se 31.70 
Se  errerrre 13.55 B64 CO BS nn cccvcccece 33.80 
£ t eee 13.90 ff \ eer 36.19 
Be UE DD scvescecenee 14.25 oe Ot EP weacseceuaun 38 60 
BE OR GD. cccccsncaton 14.6 Oe SOE sawccssxaans 41.35 
- eee 15.05 Se OO asvess 44.40 
Me OP AD ceccanesaves 15.50 LS ass 47.85 
Ee ery ree * ee Ok Se eee 51.89 
GO BO BD a ceccccasses 16.45 


When advantage is not taken of the privilege 
to change, the policy shall absolutely cease 
and expire, at the close of the five-year terms 
ending at the ages 61, 62, 63, 64, next birth- 
day, as the case may be. 

Freedom from Liability—Neither the in- 
sured, assured, or any holder of this policy in- 
curs any liability whatever under it, except to 
make the payments, as indicated by the above 
table, at the then age next birthday, at the be- 
ginning of each successive term of five years, 
and only so long as he wishes to keep it in 
force. 

Lives over 50 at the time of application are 
not insurable on the Commercial Plan. 
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COMMENT ON THE SOUTH 
AS A LIFE INSURANCE FIELD. 


The South as a field for life insurance is 





receiving considerable attention from the newer 
companies, probably on account of easier com- 
petition. While a number of companies have a 
good line of business there, for some reason 
the field has not been worked as hard as the 
northern States. This reason has probably 
been the generally prevailing opinion of the 
unhealthfulness of the southern climate. The 
opinion is probably in a measure correct, yet 
a company exercising a careful discrimina- 
tion in its selection of risks can undoubtedly 
write a profitable busjness in that field. 

The companies now in the South pursue dif- 
ferent methods of selection, some depending 
on a general average and rigid medical ex- 
amination, others writing in only the best 
States or avoiding unhealthy districts. Thus 
one company which entered Tennessee not 
long ago, announced that it would not write 
within 50 miles of the Mississippi River. Mis- 
sissippi is regarded as the unhealthiest of all 
the southern States and has the least number 
of companies entered and the smallest amount 
of insurance in force, in proportion to popu- 
lation. Alabama, Georgia. North Carolina, 
Tennessee and Texas are regarded as the best 
southern States, while Kentucky is consid 
ered no more hazardous than the North. 

That the South offers a fine opportunity for 
conservative life insurance companies is shown 
by a comparison of the amount of insurance 
in force in these States and the amount in 
force in northern States of equal population. 

Thus Alabama, with 1.800,000 population 
has only 66 millions in force. while Wiscon 
sin, by no means one of the best worked 
States, with a population of 2,000,000, has 150 
millions in force. Tennessee. with a popula- 
tion of 2,000 000, has && millions of insurance 








in force. Kentucky, with a slightly larger 
population, has 159 millions. New Jersey, 





with 1,880,000 inhabitants, has 202 millions. 
North Carolina, with a few thousand more, 
has only 58 millions in force. 

Following is a comparison of all the south- 
ern States with northern States of the same 
size, giving the population of each, total 
amount of insurance in force at the end of 


1900, and the average per capita: 

Insurance 
Population. in force. Avg. 
Southern States 





MEL Gc-cnwbanosandae 1,828,000 $ 66,486,819  $ 36 
PE csects ecosies 1,311,000 37,230,038 2% 
EEE Sabwsnas useNcess 528,000 28,140,623 53 
DC ccipécha  mieabie 2,216,000 126,018,574 57 
0 ere 2,147,000 159,881,787 75 
DEEL deccse oecese 1,381,000 91,949,7 67 
PR 1,551,000 32,646,065 21 
North Carolina ........ 1,893,000 58,702,521 31 
South Carolina ....... 1,340,000 48,524,974 36 
EEE wadodh navee< 2,020,000 85,782,713 42 
| eee 3,048,000 146,564,013 48 
Northern States 
Connecticut .... ...... 908,000 106,542,011 117 
DEEL kcacdiucve .--. 2,516,000 187,124,943 74 
DD atsWuere § sccewces 2,251,000 139,101,542 58 
NE Oeics ve” snsmcieds "694,000 69,669,567 100 
Massachusetts .... .. 2,805,000 512.949, 946 183 
ae 2,420,000 158,174,154 65 
New Jersey 1,883,000 202,726,079 108 
Pee veasneees | ee 481,106,907 115 
Rhode Island ........ 428,000 45,563,111 107 
Vermont ...... EERE 343.000 38,680,475 112 
RE wnsees setuce 2,069,000 158,822,128 77 


These figures alone, of course, do not indi- 
cate the real difference between the South and 
the North. The difference in industrial con- 
ditions is sufficient to partly account for the dis- 
parity between the two sections. But as 
“what man has done man can do,” there is no 
reason why most of the northern States should 
not be developed to the high point reached jn 
Massachusetts, and the southern States could 
easily be brought to where the North is now. 
Another thing to be taken into account in con- 
sidering the difference between the two sec- 
tions, is the vast amount of assessment and 
fraternal insurance written in the North, 
which, if added to the figures quoted would 
more than double, and perhaps treble. the 
average per capita. Thus Iowa, which has the 
lowest average among the northern States 
quoted, has 130 millions of old-line insurance, 
while its total of insurance in force, old-line, 
assessment and fraternal, is 514 millions. 
Michigan, the only other northern State that 
falls below the highest of the southern States 
except Kentucky, has 370 millions of fraternal 
and assessment business in force. 

The opportunities for life insurance solici- 
tors in the South ought to be good. With 
a company of good reputation a steady, sys- 
tematic worker could undoubtedly write a 
larger volume of business than in the North. 
The rural ‘sections of the North are proving 
productive fields for those companies that 
have discovered them; and the rural sections 
of the South ought to be even better. The 
peculiar industrial conditions of the South, 
while they tend to keep the farmers and plant- 
ers in poverty, ought for that very reason to 
make life insurance, and especially endow- 
ment insurance, popular among the rural 
classes. Ever since the civil war, when the 
soldiers returned to their homes penniless, 
without seed or tools, the planters have been 
compelled to mortgage their crops in advance 
in order to live until they matured. The high 
interest rates on money borrowed and the ex- 
orbitant prices charged for goods sold on 
credit, have usually been enough to eat up 
everything realized on the crops, and hardly 
have they been marketed before the planters 
are again living on credit. Men who have been 
ground by this system for 40 years ought to 
welcome an opportunity to acquire a capital by 
small savings, and the life insurance man 
who sees this will reap a harvest. Good men 
are in demand in the South, as they are else- 
where. A Memphis general agent recently ad- 
vertised in a New York paper for good life 
insurance men to work in Tennessee this win- 
ter, offering a good contract, new territory and 
the advantage of a milder climate than the 
North 

The negro population in the South prac- 
tically reduces the insurance field by just that 
much, as few companies write negroes. The 
industrial companies write them under certain 
circumstances, and they are also accepted by 
some companies on the monthly payment plan, 
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but as a general thing they are not taken by 
regular companies unless of the very highest 
class. 

The companies writing a general business in 
the South are the Equitable, Fidelity Mutual, 
Home, Manhattan, Metropolitan, Mutual, New 
York, Mutual of Kentucky, Michigan Mutual, 
Mutual Benefit, New York Life, Northwestern 
Mutual, Penn Mauiual, Provident Savings, 
Pheenix Mutual, Prudential, Security Mutual, 
Security Trust and Life, Union Central, United 
States and Washington. The National Life, 
U. S. A. is also entering the field. The 
Franklin of Illinois and the Hartford are en- 
tered in some of the States. It will be noticed 
that most of the newer companies are in the 


list. asa 
BEST WAY TO SECURE AND 
HOLD INSURANCE AGENTS. 


The subject of how to secure and retain 
agents is a very important, yet problematical, 
question. THe WesTERN UNDERWRITER ad 
dressed a few managers seeking information 
on this point. 

W. D. Wyman of Chicago, manager of the 
Berkshire, says: 


“Question No. 1.—What plan is best adapted 


to secure country agents as differentiated from . 


>” 


city agents? 

“This question I do not think I am really 
competent to answer, as I have had little ex 
perience in securing country agents—my busi 
ness having been confined largely to larger cen- 
ters, and this notably Cook County. 

“My method of securing country agents, 
however, has been about the same as securing 
city agents. I make inquiry verbally, and by 
letter of acquaintances which I may have at 
various points—perhaps through an acquaint- 
ance in some bank—of some person who may 
be unemployed or not satisfactorily employed, 
who is of good character and standing and who 
may be available as a life insurance agent, 
and by that method I have been able to se 
cure some good men. I have never secured any 
good men through advertising. In fact, I find 
that the best way to hire city or country 
agents is to have my ‘weather eye’ open for 
a good man and w hen he comes along contract 
with him, even though I do not feel quite ready 
to add another man to my force. The time to 
secure good material for life insurance agents 
is when the right men come along.” 

“Question No. 2—Do you find success in 
procuring agents from mercantile or profes- 
sional sources?” 

“In answer to this question I will say yes. 
It is my experience that these are the sources 
from which to secure the best men—particu- 
larly from the commercial sovrce—men who 
have had good general business experience— 
in the prime of life, not old wornout men 
who have been failures in life, but young men 
who have many years ahead of them. 

“School teachers frequently make good life 
insurance agents if they are put at work be- 
fore they are too old. I have never been very 
successful in employing men who have been 
employed by other companies, and would 
rather take a ‘green’ man in the business 


J. W. Jackson of Chicago, manager of the 
Home Life, says: 


“I would say that the best plan that I know 
of is to be as careful as possible in selecting 
agents, and then keeping in touch with them, 
assisting the meritorious ones from time to 
time as the exigencies of the case might seem 
to require. I have found that a man who is 
a successful salesman, is very apt to be suc- 
cessful in writing life insurance. Some of our 
very best agents have been traveling sales- 
men.” 

xe 

D. M. Baker of Chicago, general agent of 
the Pacific Mutual, says: 

“The wavs of finding and holding agents 
are so varied that it is hard to express an opin- 
ion along this line. I have secured most of 
my agents from mercantile sources. Repre- 
senting as I do one of the smaller companies, 
and not being able to pay as large commis- 
sions to agents as most of the larger com- 
panies, and for the further reason that I think 
the better plan is to break in new men, and 
teach them the ways of my particular com- 





pany, I have taken this course. Our agents 
in the country have been secured in the same 
way. Our traveling special agent in the 
State selects a man whom he thinks would 
make a good agent, and puts in considerable 
time with him, always writing some business 
before he leaves him. After he leaves, if the 
agent falls down, the next trip he tries another 
man, and so on until he finally secures the 
right agent in each town.” 
= 

H. S. Dale of Chicago, manager of the 
Union Mutual, says: 

“I have so few agents in my employ at the 
present time that it is pretty hard for me to 
give an intelligent answer to your inquiries 
based on my present experience. 

“T have always had the theory, however, 
that the best way of holding agents was to 
share with them the renewal which you get 
as general agent. I have a couple of men in 
my employ to-day who have been with me ten 
years, and I feel certain that the reason 1 am 
holding these men is because they have a 
renewal interest. 

“Let the general agent make his agents part- 
ners in his business, so to speak, and consult 
with them freely, giving them an interest in 
the business, and they will stay by him 

“As regards country agents, I will say that 
I have had very little experience or success 
in this line. A country agent has to be con- 
stantly visited and ‘jollied’ to keep him go- 
ing. As a rule, he will not do much until 
you come out and help him personally. 

“Answering the last paragraph of your let 
ter, would say that my best success has been 
in obtaining men who have been engaged in 
mercantile work, and not professional work 
The man who has been a first-class clothing 
salesman, shoe salesman, or dry goods sales- 
man on the road and in the city, makes a 
first-class agent. if you can induce him to 
come with you.” 

= 

L. Brackett Bishop of Chicago, manager of 
the Massachusetts Mutual, says: 

“The question of securing and holding 
agents is an important one in the life insur- 
ance business, and is one that has only been 
partially solved by even the most successful 
managers. In many kinds of mercantile busi- 
ness the salesmen are usually developed from 
the boys who enter the store and learn the 
business, commencing at the bottom of the 
ladder. But this is not so in the life insur- 
ance business. In our agency we have been 
most successful in securing agents from among 
our policyholders, who, for some reason, have 
chosen to give up their former business. Many 
men who are bookkeepers, etc., and who have 
never tried outside work discover that they 
have possibilities of which they did not know, 
and so some of our most successful agents 
have been bookkeepers and inside men previous 
to taking hold of the business of life insur 
ance. We have also had some success with 
traveling men who were tired of being away 
from their families so myuch as the life of a 
traveling salesman requires. Ministers, law 
yers and teachers also have been educated 
along. lines somewhat similar to life insurance, 
and in many cases prove to be successful 
agents. 

“Tn regard to holding agents already in the 
business: We believe that considerable at 
tention should be paid to them at the outset, 
instructing them and encouraging them. W<« 
also believe that a renewal contract has a 
good deal of effect in keeping agents for 
long time with one company. As most of the 
managers have started as solicitors they have 
a ‘fellow-feeling’ for the agents which usu- 
ally makes them very considerate to the men 
starting as solicitors in the life insurance busi- 
ness. Much depends upon the care and atten- 
tion paid to the agents not only during the 
first six months, but all through the period 
of their contracts. 

“T will leave your question as to what plan 
is best adapted to securing country agents to 
be answered by those who have had more 
experience in this part of the work.” 

“e 

Frank M. Joyce of Minneapolis, state agent 
of the Mutual Benefit, says: 

“Your inquiry is along .a line that has 
given me a great deal of thought during the 
past ten vears, and I am no nearer the solution 
of the question to-day than I was then. I 
have never found local country agents at all 
satisfactory. as they invariably interfere with 
the work of our district agents and do no 





good in any way. I, however, always found 
successful traveling salesmen or men who 


have been in mercantile pursuits more s 
factory than men taken from the profes 
I shall be pleased, however, to hear the opin- 
ions of others who have beer ! iccessfu 
than myself along the lines of securing 


sirable agents. 
st S S&S 


REPREHENSIBLE METHOD 
USED IN ADVERTIZING, 


One of the insurance journals recently lled 
attention to a scheme to advertise lif ym- 
panies, which is reprehensible, to say the least, 
and one that it is mare to bel legit 
mate company would take advantage of. Some 
agents, however, are . s scrupulou eir 
principals, and in a case which ha nce come 
to view where the scheme referred to was 
utilized in the name of a prominent npany 
of clean methods, it is probable tl] was 
done without the sanction of company 

In a recent issue of a well-known daily pa 
per, published in a substantial Ohio city, ap 
peared an article almost a column in 1 igth 
credited to “The Interstate Manufacture St 
Louis,” purporting to show the best life in- 
surance company in which to insure The ar 
ticle was displayed under a triple head, and 
was probably widely read in tl sectio, vered 
by the paper representing it. The ‘name of 
the “best’”’ company appears y once in the 
article, and the name of any other standard 
company could have been used without in- 
jurying the ingeniously worded “story.” No 


doubt the same article has appeared elsewhere 
with the name of another company inserted. 
That is the graft. Any company that chooses 
to pay the price can be the “best” for a cer- 
tain locality, and have the article reproduced in 
a local paper, the editor of which may or may 
not know whether there is such a paper 
“The Interstate Manufacturer, St. L 
the readers of which are pretty 
know. 


as 
ouis,” and 
certain not to 


The article in question purport 
the result of a thorough investigation of life 
insurance companies on the part of the paper 
in order to answer the many inquiries received 
as to the best company to insure in 


s to have been 


The following is quoted 


a sample of the 
plausible style of the articl 

“We write advisedly upon this point, having 
conducted a most searching examination of al- 
most all life insurance companies, 
their various forms of contracts and 
rates, their annual statements and detailed re- 
ports. roy our efforts to serve our readers by 
giving the plain facts without the slightest 
touch of prejudice were made without the 
knowledge of any life insurance: company’s 
officials or agents whose statements, figures and 


studying 
table of 


contracts were under examination, the fair- 
ness of the examination cannot be questioned 
nor the value of this report estimated too 
highly, for this is probably the first time a 


trades magazine of standing and influencs 
gone into the matter in a thoroughly 
manner. As a result of this invest 
unhesitz tingly assert that the be st 
which to insure is the ca 

KF KR SH 


has 
practical 
ration, we 
company in 





LOANS AND ADVERTISINC 

Agents of life companies often find that if 
their companies loan money in the community 
it is of advantage to the solicitors. There is 
not much direct business coming from loans, 
but the company gets extensively advertised 
throughout the community and an agent 
therefore, does not need to introduce it. The 
company gets pretty well known in real estate 
and financial circles, and this gives it consid- 
erable momentum. Men of means recognize 
its force in loan deals and naturally get ' 
kind of an impression of the company. For 
example, the Northwestern Mutual Lifé does 
the largest loan business of anv life com- 
pany in-Chicago. This adds ts prestige and 
reputation in that city. The A=tna and Union 
Central have gained a strong foothold in rural 
cominunities on account of their farm loans. 


some 
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LIFE INSURANCE GOSSIP 
ON SOME UNDERWRITERS 


The election of John B. Lunger, managing 
actuary of the New York 
presidency of the Travelers, is a move of 
more than ordinary significance. Following 
the death of President Batterson, there was 
no exclusively life man in the company who 
carried weight enough to hold the company 
to its proper groove. President Batterson 
was a power not only in the life branch of 
the company, but the accident and liability de- 
partments as well. He had mastered them 
all, and was cognizant of even the more im- 
portant detail matters as they passed through 
the office mill each day. He gave a peculiar 
caste to the life department of the company 
Batterson was untiring and aggressive in com- 
petition, clinging with unswerving tenacity to 
stock rate insurance and attacking mutual 
companies which competed with the Traveiers 
on non-participating forms. 

There was that forceful personal element 
injected into Travelers’ competition, a disre- 
gard sometimes for the established order, to 
which other companies took exception. 

With the passing of President Batterson, it 
is expected the Travelers will be none the less 
active, for it has momentum enough now to 
move its own weight, but the angularities will 
be lopped off. 

Mr. Lunger is a man of high attainments 
and possesses a keen bysiness acumen. His 
work with the Prudential in developing its or- 
dinary department was a credit to any man. 
It revealed his faculty for organizing a success- 
ful business machine. 

With the New York Life, Mr. Lunger has 
not so much supervised the actuarial work as 
he has the diplomat of the company, 
placating policyholders, settling grievances with 
agents, removing snags and snarls here and 
there in every department. He is a valuable 
man and his work with the Travelers will 
have its effect. It would not be surprising to 
see a large growth in the life department of 
the Travelers and a greater differentiation be- 
tween its life and casualty branches in the 
field so far as agents are concerned. 


Life, to the vice 


been 


~ 

R. H. Gully, general agent of the Connecti- 
cut General in Illinois, is not attempting to 
do anything in Chicago, but is giving his time 
to the small towns in the State. His plan is 
to visit a town, interest the business men, and 
when he closes one, set him to “plugging” for 
the company. A word from a policyholder 
carries more weight than anything an agent 
can say, and by the time the sygtem is fairly 
in operation a good volume of business is the 
result. It is mostly all personal writings. so 
the growth is gradual, but the business is all 
of a high class. 


> 

One cannot but admire the honesty of pur- 
pose of President Hamilton of the Federal 
Life. He has an excellent name in business 
circles and in the conduct of his company he 
guards with utmost care the reputation he bears 
for high integrity. Mr. Hamilton went into 
life underwriting with but little knowledge of 
its principles and practices. He has given his 
thought to it and now is well informed as to 
the operations. President Hamilton has lis- 
tened kindly to suggestions as to how he might 
best advance his company along safe lines and 
increase its facilities. He is alert in absorbing 
points that he deems adaptable to his com- 
pany’s needs. This spirit of honesty in motiye 
‘and the willingness to live and learn are to be 
commended. 

President Hamilton has plans under way to 
bitild up’the Federal in Chiacgo as a home in- 
stitution. He wants to make the Metropolitan 
agency a power. Naturally a new company 
in establishing itself has to get adjusted and 
the Federal is now finding its bearings. 


George W. Riggs. one of the Chicago man- 
agers of the New York Life, is now preparing 





to promote his new company, the Mutual Life 
of Illinois, the plans of which he has been 
evolving for two years. Mr. Riggs will yet 
together the capital and be the controlling force 
of the institution. Just how far he can use 
New York Life methods remains to be seen. 

Chicago seems to be coming to the front 
with new life companies. The Marquette Life 
is still in parturition and will likely be ready 
for clothes early in the year. 

a 

Thomas A. Buckner of the New York Life 
has certainly developed into a magnificent 
agency man. The company has been most for- 
tunate in having two such superior men as 
Perkins and Buckner. Both are resourceful, 
original and inspiring. Mr. Buckner has put 
forth his best effort for the New York Life, 
and in giving the agents every possible means 
to use in their canvass he has showed phe- 
nomenal ability. 

ss SF 
LIFE INSURANCE EXPOUNDED. 

“T vant to get married.” 

“To a man?” 

“No, to a lady voman.” 

“Vell, go ahet.” 

‘But I don’t know any.” 

“You don’t haf to. You go to one of these 
maccoroni achencies, und you get her dere.” 

“But how will I know her?” 

“Dere will be two vomans, and she will be 
der one in der middle.” 

“Vell, go on.” 

“You don’t go on from here. First you 
meet der poor vomans you must go and get 
your life insured.” 

“Vot is dot?” 

“Vell, you go to a friend of mine, who is 
down in one of dem skyscratchers, on der 
sixteenth floor. He vill gif you von of dem 
endoodlement poultices.” 

‘But I ain’t sick.” 

“You don’t understand. He gives you an 
endvodlement poultice, and you gif him five 
huntert tollars.” 

“IT can ged it cheaper.” 

“No, dot is der cheapest der iss. Den efery 
year more till you are deat, you pay him an- 
oder five huntert.” 

“T tink I vill go into dot business.” 

“Den at de end of der twenty years, if you 
are not deat, you get a supplement.” 

“Iss it goot to eat?” 

“No, it is a paper vot shows you haf not 
cheated der company.”’—Rogers Brothers, in 
the Sunday Post-Dispatch. 

& & 
COST OF LIFE INSURANCE. 

The Travelers Record in speaking of the 
cost of life insurance says: 

“The belief that insurance costs a good deal 
more than it ever returns to the purchaser un- 
doubtedly exists in the minds of many thrifty 
people—a premise which leads up to the con- 
clusion that a man with moderate good fortune 
would save more by means of a savings bank 
than by means of an insurance policy. 

“They fail to realize the two great obstacles 
in the way of saving. First, and most impor- 
tant, the chance of death from disease or acci- 
dent at an early age, and, secondly, the great 
difference between saving voluntarily, which 
sooner or later becomes spasmodic, and saving 


regulated and systematized by a business agree- 
ment. 

“Not only does insurance save systematically, 
but its result is a certainty, for, whereas death 
puts a stop to all progress toward a certain sum 
by the savings bank method, it materializes the 
sum aimed at by the insurance method. 

“The cost of insurance is far cheaper than is 
generally supposed, as will be seen by a con- 
sideration of the following facts: At age 
25. the cost of a $1,000 policy of simple insur- 
ance is $17.21. To save $1,000 by depositing 
$17.21 a year in a savings bank paving 3% per 
cent compound interest, would take about 31 
years and six months, and during all this time, 
in case of death, the policy would have been 
worth $1,000; the savings bank deposit would 
have been from $17.21 to $990. 

“Again, to save $1,000 by depositing the pre- 
mium $19.60, at age 30, would take 29 years; 
by depositing the premium $22.70, at age 35, 





would take about 26 years and six months. 

“A twenty-payment policy at age 25 costs 
24.78. lf this $24.78 were yearly deposited in 
a savings bank at 3% per cent compound inter- 
est, at the end of twenty years, if the depositor 
lived, he would have saved $725.30; the in- 
sured, besides having had twenty years insur- 
ance, would then have a $1,000 policy fully 
paid up. 

A twenty-year endowment policy at age 35 
costs $44.13 a year. The insured would have 
paid $882.60 in premiums. His family would 
have received $1,000 in case of his death at any 
time, and in case he lived twenty years he 
would receive $1,000 cash for the $882.60 ac- 
tually paid in by him. In case he lived and 
saved he would have saved $882.60 cash plus 
$409.06 of interest, or $1,291.66. The insurance, 
therefore, for the whole twenty years cost 
him not a penny outlay of capital. Less than 
three-fourths of the interest earned paid for 
all the twenty years’ protection.” 


LIFE INSURANCE SOLICITORS 


Who desire a General Agent’s Contract with renewals 
should apply to Central Agency “‘Ordinary Department” 


Metropolitan Life Insurance o. of New York, 
W. Percy Crenshaw, Manager, 
135 ADAMS STREET, CHICAGO. ILL, 


A NEW TRAIN WEST, 


THE “ST. LOUIS LIMITED,” 








—VvIA— 


—BIG FOUR— 


(EFFECTIVE APRIL 29TH) 
— 


Texas, Kansas .# Missouri. 


Leave Cincinnati........ «eee ++e-12:20 DOOD. 
Arrive Indianapolis . . 3:25 p. m. 
Arrive St. Louis......... . 9:50 p. m, 


PARLOR CARS, 
MODERN COACHES, 
DINING CARS. 


Ask for Tickets via Big Four Route. 


WARREN J. LYNCH, W. P. DEPPE, 
Genl. Pass. & Tkt. Agt. A. G. P.& T. Agt. 
J. E. REEVES, Genl. Southern Agt. 
CINCINNATI, O. 


GUMMED 


Policy Labels. 


Price List. 











COLORS. BRONZE. EMBOSSED. 
Red and White, 
Blue and White, 

or Chromatic. Gold. Green. 

1M..$ 3.00 $450 $550 2% M..$10.00 
2M.. 3.75 5.50 650 5 M.. 15,00 
3M.. 4.50 6.50 7.50 10 M.. 25.00 
5M.. 6.00 8.00 10.00 
10M.. 10.00 12.00 14.00 


Send for Full Line of Samples. 
WE GUARANTEE SATISFACTION. 


ADDRESS ALL ORDERS TO 


The Western Underwriter Co. 


164 La Salle Street, 413 Vine Street, 
Chicago. Cincinnati, 





Canada Life Assurance Co. 


Established 1847. 
GET IN on the GROUND FLOOR 


Something interesting to Agents in regard 
to contracts for Ohio. 


Address F. B. CARR, Manager. 
317-320 Cuyahoga Building, Cleveland, 0. 
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National Life Instrance Compaly 


OF THE U.S. of A. 
Chartered by Special Act of Congress, 1868. 


CAPITAL, $1,000,000. 
WANTE Good men as District Agents and 
Managers in Wisconsin, Kansas, 


Oklahoma, Texas, Iowa and Nebraska. Contracts direct with 
the Company giving full commissions and renewal interest. 
ADDRESS 


National Life Instranee Company 


OF THE U. S. OF A. 
119-121 La Salle Street, CHICAGO, ILL. 


National 


Fire Insurance 


0. D. WETHERELL, 
President. 


R. E. SACKETT 
Sec’y and Gen’l Mgr 











&. R. STILLMAN, SECRETARY. 


: JAMES NICHOLS, PRESIDENT. 
H. A. SMITH, ASST. SECRETARY 





ORGANIZED 
NOV. 27, 1871. 


Company of Hartford, Conn. us 














Capital Stock, all Cash.. eee ---$1,000,000.00 
Funds reserved to meet all Liabilities... Sutnd Geen c00s cone 2,31 7,909 63 
Net Surplus over Capital and all Liabilities pause onndssedeuneenenen 1,533,879.7 1 

en -+--$4,851,789.34 





Western Department, Chicago, IIL: 
FRED S. JAMES, GENERAL AGENT. 
GEORGE W. BLOSSOM, Ass’T GEN’t AGT. 
CHas. RICH4AROSON, 20 Ass’T Gent AGT 


THE FIDBLUTY & CASUALTY COMPANY, 


97 TO 103 CEDAR STREET, N. Y. CITY. 





aes hatanktetoosepenrswws ac $ 4.435.558 
ao, re rer re ere 1,107,970 
CR POU uwdcneossscndececanpens  o» 89.06 Tis 


CasuaLTy INSURANCE SPECIALTIES. 
FIDELITY—Bonds of Suretyship for persons in positions 
of Trust. 
CASUALTY—Personal Accident, Burglary, P:ate Glass, 
Boiler, Elevator, Employer's, Landlord's and Team's 
Liability. 





OFFICERS. 
GeoreeE F. Sewarp, President. 
Ropsert J. HIvuas. Treas. and Secv. Henry Cross.er, Asst. Secy 


OF NEW YORK 
STRENGTH, 
SECURITY, . 
SOLIDITY 
ARE THE WATCH-WORDS OF THE COMPANY 


$16, 367,635.69 
1,706,854. 98 





a 


A 





Assets, 
Surplus, 


Live, energetic men are wanted 
for several pieces of excellent terri- 
tory. Very interesting propositions 
will be made to first class men. 

ADDRESS : 


W. B. LANE, 20 VICE-PRESIDENT. 


EVERY MODERN FORM OF POLICY ISSUED. 
































The John Hancock Mutual Life Insurance Company 


OF BOSTON, AASS. 
S. H. RHODES, Prest.; ROLAND 0. LAMB, Vice-Prest. and Secy. 


Issues the most desirable forms of Life, Endowment, Term and Install- 
ment Policies. Annual Dividends. Cash and Paid Up Values. 


The Most Liberal Conditions of Any Policy in the Market. 
See Our Policies and Terms Before Engaging Elsewhere. 


EXCELLENT AGENCY CONTRACTS AWAIT GOOD MEN. 





ROBERT K. EATON, Superintendent of Agencies, Boston, Mass. 
J.C. CAMPBELL, State Agent for Ohio an West Virginia, Board of Trade Building, 
Columbus, Ohio. 


OUR AGENTS MAKE MONEY. 


Do not sign a contract until 
you have investigated the plan of 


The Security Life and Savings 


INSURANCE COMPANY, 


OF DES MOINES, IOWA. 








CAPITAL STOCK, a $400,000 
Investigate our guaranteed ten-year accumulative investment contract, the best 
nvestment contract written by any company. No medical examination required 
All policies protected by approved securities deposited with the State of Iowa. 


CHICAGO OFFICE : 616 ROANOKE BLDG. SPRINGFIELD OFFICE: 308 MYERS BLDG. 
For General Agency Contracts Address the Home Office. 


cr OP . OFFICERS: 
FRANK F. MERRIAM, President. CHAS. H. MARTIN, Treasurer. 
N. HODGSON, Vice-President. W. H. BAILY, Attorney. 
ELMER E. ROLAND, Secretary. R. A. PATCHIN, Medical Director. 





is54 1900 


THE CERMAN 


Fire Insurance Company 
OF INDIANA. 


A Strong Western Company with an Honorable Record 
of Forty-six Years. 
.. 8401,982.46 
Net Surplus,........ $275,931.27 
An “AGENTS’ ”* Company. 


THEODORE STEIN, President. THEODORE REYVER, Treasurer. 
LORENZ SCHMIDT, Secretary. 


AUGUST B. DOEPPERS, General Agt., Indianapolis, Ind. 








Beneficiaries : The Security 
Optional ¢ Life 4 Trust & Life Ins. Co. 





—_—-{5} ——— 


Endowment 





Don't lose your 


ana 


+ pagent ’ for want 


that 


Annuity Policy. contract 





tl wins. 


IT’S JUST OUT. 





GEN’'L MANAGER 


i 


' GEO, B, LUPER, 
e 
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GOODRIDGE, FRENCH & CO. 


BONDS, MORTCACES, 
INVESTMENT SECURITIES. 
Insurance Stocks Bought and Sold. 


86 Washington Street. Telephone 1790 Central. 


CHICAGO. 





IN SURANCE BROKERS. 


C.J. RUSSELL & CO. 


ESTABLISHED 1890. 


General Insurance Agents & Brokers, 


177 Ln es 8 STREET, 
We Make a Specialty of Placing Agents’ Brokerage 


and Surplus Business. Reliable Stock Companies. 
CORRESPONDENCE INVITED. 





ARTHUR KELEVE. 
Broker and Underwriter, 
Handler of Surplus Lines, 
80-82 William Street, New York City. 
Kepresenting First-Class New Work 
Stock Companies. 





We make a specialty of writing Fire 
Insurance on risks that local agents 
cannot provide for in their own 
agencies. Liberal commissions. 


C. A. VAN ANDEN & CO,, 
164LA SALLE STREET, - CHICAGO, ILL, 





“THE OHIO COMPANY.”’ 


The Bankers Surety Company 


Williamson Building, CLEVELAND, OHIO. 


CAPITAL - $500,000.00 FULLY PAID. 


BECOMES SURETY ON BONDS. 
CHARTERED UNDER OHIO LAWS. 


$200,000 DEPOSITED WITH INSURANCE COMMISSIONER. 





BEFORE SIGNING A CONTRACT 
Don't Fail To See 
Ferguson Bros., 
General Agents for Northern Illinois, 


THE PRUDENTIAL INS. CO. OF AMERICA. 


(Ordinary Department.) 
407 Merchants’ Loan and Trust Bidg., Chicago. 
SPECIAL AGENTS for Chicago. 
WANTED DISTRICT AGENTS *°* outsice 


LOCAL AGENTS everywhere. 








REGISTER OF EXPIRATIONS- 


We are now issuing a popular form of 
expiration register which is being sought 
after by many agents in our field. It is 
a_ ten-year register, 14% inches long and 
8% inches wide. It is easy to handle and 
can be placed nicely in a small safe or 
desk drawer. We regard it as one of the 
best books we handle. It is arranged to 
accommodate 250 expirations a month, 
and has a complete alphabetical and mar- 
ginal monthly index. It sells for $2 at 
our office, and we will send it, express 
prepaid, for $2.25. We have a similar 
book accommodating 350 expirations a 
month that sells for $3, or, express pre- 
paid, $3.25. All locals should have one. 
THe WestTERN UNDERWRITER COMPANY, 


413 Vine street, 164 La Salle street, 
Cincinnati. Chicago. 
Tel. Main 2077. Tel. Main 2914. 





IN SURANCE ADJ USTERS. | '846 —THE— 1901 


PLPLPL LLLP LLP LLL LS PLL GILL LD LDL LDL DPN 


aH. PARSONS, Western Mutual 











99 Evcuip AVE., Room 10, CLEVELAND, O. 
Telephone Main 1996. FIRE INSURANCE Y 
F. E. BIGDEN, 
Insurance —- OF URBANA, O. 


6 La Saux Stumet, Room oe...  Cuscaso.| WRITES OHIO BUSINESS ONLY. 
Fifty-Five Years Continuous and Successful Operation. 
INSURANCE LAWYERS. 


White, Jotason, McCaslin & Canon, 


1876. 1901 
nselors at Law ¥ 
Cou I s at . STRONGER AND BETTER THAN EVER. 
1416 to 1421 Williamson Bldg., Cleveland, O 


SPECIAL ATTENTION GIVEN TO THE Th e O H I O Mi U 4 U A L 
LAW OF INSURANCE. FIRE INSURANCE CO. 


H. J. Bootu KEATING, Geo. 8S. PETERS. of Salem, Oo 


BOOTH, KEATING & PETERS, 


Rooms 7, 8, 9 Boarp oF TRADE, 
Telephone 784. CoLumBvs, Ox10. An Agency Company Confined to Ohio. 











W. R. ROSS, President. C. A.ROSS, Secretary. 
E. T. O’KANE, Special Agent. 

















Special Attention given to Insurance Law. CASH SURPLUS, - - $57,530.78 
CRANE, NORRIS & DREW, ‘‘Maximum Security—Minimum Cost.’’ 
nm hen rnc Bie crams aie | UR WERNON Pro 4: AMBLER Sey 
HOWARD & HANDLAN, CHARTERED 1851. 


Attorneys at Law. 


Ww Special Attention to Law of 1. ie R a hil, d 
HEELING, EST \IRGI 
T.B.Paxton, J.W.Warrington, 1.B.Paxton Jr., G.H.Warrington (7b an 
PAXTON & WARRINGTON, 
Attorneys and Counselors at Law, Mutual Insurance Company, 


Unitrep Bank BUILDING, CINCINNATI, OnIO. 
Special Attention to Insurance Law. MANSFIELD, OHIO 
i P. P. LEWIS, DIRECTORS: 
Attorney and Counselor at Law. Reed 
Offices, Union Deposit Bank Building, Steubenville. Ohio, B. 8. J. W. Jenner, w. W. Cockley, 


Notary and Stenographer in Office. Fire. Life. Accident and J. c Larwin, G. A. Clugston, aC Cumming 
Liability Insurance Litigation a Specialty. Unquestioned H. R. Smith, H. C. Hedges, j. A. Rigby. 


references given 


LOCAL AGENTS. _ | SL. BR MITE, Pres't, 














RB. SMITH, See’y. 
CAIRO, ILLINOIS. 
H. H. CANDEE & SON, - | : , 
ESTABLISHED 18° 8. cieeeenees J. W. Wacner, Pres. J. M. Coox, Sec'y. 
Special facilities See Se LUMBER at the INCORPORATED 1873. 








C.A. FARNHAM & CO., 
4TH AND VINE Sts., CINCINNATI, O10. 
Fire, Marine, Tornado, Rents. Plate Glass, Accident, Boiler, 
Elevator, Employers’ Liability and Bonds. 
Correspondence Solicited. 











MUTUAL FIRE INSURANCE CO. 
THOMAS H. GEER & CO., 
158 SuPERIOR a OF MANSFIBLD, OHIO. 


CLEVELAND, O8IO. 
Members of the Ohio Association of Local Fire Insurance 





Agents Premium Notes, $470,079.00 
Net Cash Surplus, $23,731.50 
is 0. M. STAFFORD, GOSS & Co., ' : . 
ROADWAY AND WILI-8SON AVENUES, CLEVELAND, OHIO. 
The largest Agency in Cleveland. Facilities for large lines. BUSINBSS CONFINED TO OHIO, 


Woodland and Willson Aves., 
Branch Offices: Downtown Office: Century Bldg. 


NEW AND ATTRACTIVE FORMS 
FRED P. THOMAS & CO., 


General Insurance, —OF— 
STANDARD Buitpine, No 53 Evuciip AVE.,CLEVELAND, O. 
Special Facilities for placing large lines ‘in best E nglish 


and American Companies. Correspondence solicited. Customers’ Expiration Books.. 
TREMAINE, DRAPER & CO., 


























General Insurance, in Paper, Lines and Morocee. 
2u4 SupERioR STREET, - CLEVELAND, O8I0. 
Facilities for placing large lines unsurpassed. Inventories, Policy Files of all varieties. 
CORRESPONDENCE SOLICITED. 
THE McGILLIARD AGENCY CO. sles cana aRIN 
Place Surplus Lines. THE GLOBE WERNICKE CO. 
Correspondence with agents —indianapolls, Indiana. | THE WESTERN UNDERWRITER CO., AGENTS, 
113 Vine St., Cincinnati. 164 La Sal’e St., Chicago. 
BE AGENTS FOR CHICAGO 
RIGHT TO THE POINT. aerial — 
The concise local agents’ text book, 
“Right to the Point,” is intended as a INSPECTION SLIP CASES. 
practical educator, instructing agents as 
to the every-day affairs in an ~ p . We are putting out a flexible morocco 
covers all points that come case with pockets on each side for in- 
transaction of local business. We sel sell the pone slips. One 4%x9% inches sells 
book at 50 cents each. for $1. The other, having flap cover 444x 
Tae Western Unovrrweirer Company, 9, sells for $1.25. 
413 Vine St, 164 La Salle St., THe WESTERN UNDERWRITER COMPANY, 
Cincinnati” Chicago. 413 Vine street, 164 La Salle street, 
Tel. M. 2077. Tel. M. 2914 Cincinnati. Chicago. 
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Royal Union Mutual *®4%« ®.3ackson, 


President. 
L ife I ns. Co. SIDNEY A. FOSTER, 
Des 


Secretary. 
Moines. 


The lowa Law Absolutely Protects the Insured. [lost 
Liberal Policies. 


Highest Interest Rate. Largest Cash Settlements. 





J. WA. STAUDT, stTatre AGENT. 
CANTON, OHIO. 





You cannot afford to spend your time selling Life Insurance 


without knowing what we have to offer. 








A “MILLION DOLLAR” COMPANY! 


R FIRE INSURANCE 
A L) COMPANY, ..... 
OF PHILADELPHIA, PA, 


Organized 1853. ASSETS $2,078,168. Surplus $1,029667, 


This old and well-known institution has justly acquired a national repu- 
tation for fair and honorable dealing. Agents needing 
companies should address 


WM. E. ROLLO & SON, 


MANAGERS WESTERN DEPARTMENT, 


210 LA SALLE STREET, CHICAGO, ILL. 





G. L. DOBSON, President. 

D. G. EDUMNDSON, Vice-President. 
A. S. STULTS, 2nd Vice-President. 
LEWIS SCHOOLER, [ledical Director. 


LIVE AGENTS! 


P. M. STARNES, Secretary. 

FP. A. DURHAN, Asst. Secretary 
N. E. COFFIN, Counsel. 

G. A. VANDERSLUIS, Actuary. 


HERE IS YOUR CHANCE TO MAKE MONEY. 


Investigate the plan of the 


NATIONAL LIFE & TRUST CO. 


A LECAL RESERVE, RECULAR LIFE INSURANCE COMPANY. 


Capital 


Manager for Michigan. 





Look into the conditions of our Guaranteed Ten-Year Endowment Gold Bonds. _ 
issued by this company is protected by a deposit of approved interest-bearing securities with the Auditor of 
the State of lowa. This company also issues regular level-premium legal-reserve life policies on the Non- 
Participating basis. Now is the time to secure the choicest territory. Special inducements to men capable of 
acting as general agents. Address 


’ C. 6. OTIS, Hammond Bldg., Detroit, Mich., 


DES MOINES, iA. 
Stock, - - 200,000 


Every bond or contract 


, $. STULTS, 2d Vice-President and Manager, 
Central D:pt., Tacoma Building, Chicago. 


TRUE and DEMING, Matthews Bidg., Milwaukee, Managers for Wisconsin. 





BRITISH AMERICA ASSURANCE COMPANY 


Established 1833. 
FIRE AND MARINE. 


HEAD OFFICE, : - TORONTO, CANADA. 





UNITED STATES BRANCH. 
Ist Janu-ry, 1801. 


I S66 nie 65.ce wenn none ns0d dass Sp akdeee ened Bes, o000.5963 3s win cn 6 <a 
Liabilities............. ‘ $52,184.34 
Net Surplus................ kate iehes sanhabented 457,878.85 


HON. GEORGE A. COX, pnesivenrt. J. J. KENNY, vice-prcsivenrt- 
W. T. BLACKWELL, super. or acencies 


OLDEST IN THE WORLD. 


OTT 
SUN 
INSURANCE 
OF LONDON. 
Chief Office in the United States, No. 54 Pine Street, New York. 
1goth YEAR OF ACTIVE BUSINESS EXISTENCE. 
WESTERN DEPARTMENT, 171 LaSalle St. CHICAGO, ILL. 
FTAGENTS WANTED. 











S3r0 ANNUAL STATEMENT UNITED STATES BRANCH 


Liverpool & London & Globe 


INSURANCE COMPANY, 


U. S. Net Assets... ...... a Reeth Raia 
a 


Ra EAT Ce a Oe 


Sa behiesats iihinn ct cieaeane $9,804,902.52 


5,100,174.15 
4,704,728.37 





Cincinnati General Agency: 
é. M. DB CAMP, General Agent Ohio, Indiana, Kentucky, 
Tennessee, Arkansas and West Virginia. 


Northwestern Department 
205 LA SALLE STREET, - - . 


WILLIAM S. WARREN, 
Resident Secretary. 


CHICAGO. 
fou V. Twomad, } Ass" Secretaries 
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Provident Savings Life “Pssurance Society 


OF NEW YORK. 


EDWARD W. SCOTT, President. 
THE BEST COMPANY FOR POLICY HOLDERS AND AGENTS. 





Successful Agents, and Gentlemen Seeking Remunerative Business Connections, May Apply to the Head 
Office, or any of the Society’s General Agents. 





[0 BE FAITHFUL °° Ano scenrs 


Is the motto of the man-gement of the Union Mutual. 
all interests impartially. To treat all parties with consistent 
candor. To issue policies of pronounced liberality. To make 
all death payments with the utmost promptness. To be fair in 
all dealings. Honest, capable agents can always have employ- 
ment with us. 


UNION MUTUAL LIFE INSURANCE Co., 


(INCORPORATED 1848.) 


To serve 


FRED E. RICHARDS, President. ARTHUR L. BATES, Vice President. 
Address either 
THORNTON CHASE, Supt., 84 Adams Street, Chicago, Il. 

EDSON D. SCOFIELD, Supt.. 1110Am. Tract Soc. Bldg.. 150 Nassau St., New York City. 








TO POLICYHOLDERS | 


Portland, Maine. | 





ORDINARY ana 
INDUSTRIAL 


LIFE INSURANCE POLICIES. 


BOTH SEXES, AGES t To Te. 


Policies to 
> $15 to $100,008. 


AGENTS S WANTED 


| The Prudential Insurance 
Company of America 


40HN F. ORYDEN, Pace:scay 
Home Office, NEWARK, N. J. 
HENRY BOHL, Sup’ of Agencies, Ohio and Indiana, COLUMBUS, 6. 





United States Life Insurance Co. 


IN THD CrIiry OF NEW YORK, 
GEORGE H. BURFORD, President. 


GEO. G. WILLIAMS, President Chemical National Bank. 
JOHN J]. TUCKER, Builder, 
E. H. PERKINS, if” President Importers? and Traders’ “Nat. Bank. 
JAMES R. PLUS . Leather. 


FINANCE 
COMMITTEE, 


Active and successful Agents who desire to make DIRECT CONTRACTS with this 
well established and eS ompany, thereby securing for themselves not only 
an immedixte return for their work, but also an increasing annual income commen- 
surate with their success, are invited to communicate w.th RICHARD E. COCH- 
RAN, 3d Vice-President, at the Company's Office, 277 Broadway, New York City. 


Assets over $8,000,000. Insurance in Force, over $40,000,000. 





The Western and Southern 
Life Insurance Company 


OF CINCINNATI, 
PAID-UP CAPITAL, - - - 


PRANK CALDWELL, Prest. 


OHIO. 
$100,000.00 


W. J. WILLIAMS, Secy. 


t2GOOD LIVE AGENTS WANTED- 





AGENTS FIND 


Fidelity Mutual Life Insurance Co. | 


OF PHILADELPHIA 


A GOOD COMPANY TO WORK FOR BECAUSE: 


IT TREATS EVERY AGENT WELL. 

Merit is recognized and rewarded. 

The Company pays the full worth of services. 
Contracts are made direct with the company. 

Agents are in personal touch with the chief officers, 
Every facility is afforded for success. 


Any Up-to-date Man may make an Excellent Agency Contract 
with the Company, by addressing, with references, 





The Mutual Life inisaateColaianr 


of Kentucky, 
LOUISVILLE, KY., 


Is desirous of engaging District and Special | 
Agents throughout the State of Ohio. Good | 
terms to the right men. 


Blidg., Cincinnati, O., or C. F. Whipple, 
General Agent, Cuyahoga Bldg., Cleveland, O. 


Address for artheer | | 
particulars, R. Simpson, State Agent, Pike | 





THERE ARE FEATURES IN THE FIFTY-THIRD 
ANNUAL REPORT OF 


THE PENN MUTUAL LIFE INSURANCE COMPANY 


OF INTEREST TO ALL ENGAGED 
IN LIFE INSURANCE WORK..... 


A COPY ON REQUEST. 


| 
The Penn Mutual Life Insurance Co., 
| 921-3-5 Chestnut St., Philade!phia. 


LE Gee 


or NEW rin 


LARGE BENEFITS, 





Accident 
and Health 
Policies. 


LOW RATES. BEST COMMISSIONS. 





ase - «© $899,232. Surplus, - «= $388,441. 





| KIMBALL C. ATWOOD, Sec’y, 290 Broadway, New York. 

































FHE WESTERN UNDERWRITER. 


PROVIDENT LIFE AND TRUST CO. The NORTHERN GENTRAL 
wngee _LIFE INSURANCE C0, 


eeeaenes IN FORCE, - - - - = $134,201,324.00 
535, 536, 537, 538 and 539 The Spitzer Bidg., 


ry bad ad ad aad ad e aad @ e = 43,009,633.2 i J 

In everything which makes Life Insurance perfectly safe, moderate in 

“ss or he a Y insurers the ProvipENT is unexcelled. TOLEDO, OH 10. 
vidence of the skillful and faithful management of this Company is } 

found in its exceedingly low expense rate, oe the remarkably iosentbie Has the cleanest and best contracts sold. 


rate of mortality. For the full period of its existence, the death rate has Policies in Amounts from $100.00 to $25, 000.00 
been only .61 of the rate indicated by the authoritative tables. Payments Monthly Quarterly Semi-Annually or Annually 
J | Hd . 











Correspondence with Agents solicited. 


NT IAM D. YERGER yethodit Mook Concern Buia | GRAND OPPORTUNITY TO AGENTS for Territory ia 
Ries are cena, Easter, Oe Honan cpa Pennsylvania, West Virginia and Michigan. 
Maina. = | 

ne 325 Marquette Building Chicago, Ill. | W. S. MATTHEWS, J. G. ROB 


BASSETT & REESE, General Agents, t President. Secretary 
44 Home Bank Building, Detroit, Mich. 1 ” ~ 


The Massachusetts Mutual Life Insurance Co. Ps" 


INCORPORATED 1861. 





Assets Jan. 1, 1901, $26,245,622.04. Liabilities, $23,920,986.53. Surplus, $2,324,635.51. 
Definite paid-up and cash surrender values written in every policy. 
JOHN A. HALL, President, HENRY M. PHILLIPS, Secretary. 


CINCINNATI OFFICE: 201 Johnston Building. - F. CG. CROSS, Manager. 
CHICACO OFFICE: 319 Merchants Loan & Trust Building, SMITH & BISHOP, Managers. 


The State Life Insurance Company Mutual Reserve Fund Life Association, 





INDIANAPOLIS, INDIANA FREDERICK A. BURNHAM, Presivenr. 
“SDREW M. SWEENEY, SAMUEL QUINN, WILBUR 8. WYNE, 
President V.-Pres. and Supt. of Agents Secretary and Actuasp | Se 
ea a BIGHTY-ONB THOUSAND POLICY-HOLDBRS. 
UNPARALLELED RECORD 
in ee: —— ae. 1 TOTAL ASSETS, $12,264,838.21. 
in foree Assets ane oh omer Surplus i quanta 
1896.... 2,548,600 18, 18, On.so8 ‘ 
dma Premed eaane $19,207 THE TWENTIETH ANNUAL STATEMENT 
a... 2. dhe yy 162.037 167 soe SHOWS THAT THE 1900 BUSINESS BROUGHT 


Deposit with State of indiana for Protection of all its Policyholders An Increase in Surplus 


$259,645 ' 
1899.... $22,208,470 17,781 256,246 161,634, ‘ pres ra 
1900..$26,339,877 $671,370 $409,694 $261, 176 | AB Tnerense im Assets vhserrunnpientemsneen, 
A HALF MILLION DOLLARS | AND 








ne ae on Se ens * An Increase in Insurance in Force. 
TO INSURANCE AGENTS Examine the Life Annuity Competitive Contract an " 
original method of securing a closer fraternity of interests between 
Agent and Compan; Age portant with and share in the 
pA he bk tT a a Ly agent to win a com NET SURPLUS, $1 . 187,617.68. 
petency and become independent. WRITE FOR PARTICULARS. 


The Company has desirable territory for capable men. Contracts direct with the home cttice. - Fotal Death Claims Paid since Organization, over Forty-eight W{‘\lion Dollars, 


When Working for Do You Know 
The Mutual Life..... That The Mutual Life writes the most liberal policies ? 











You needn't introduce the Company—the Company introduces you. That The Mutual Life grves 7 highest guarantees ? 
There you have it. You needn't take a minute or a word to prove That The Mutual Life has policies that meet every 
where The Mutual stands or what it stands for. The whole world requirement of investment as well as of protection ? 
knows its masterful leadership—just as you know it yourself. But 

there are some things you may not know. Look into these things. Take no one’s say so, but invastigate. 


The Mutual Life Insurance Company 


OF NEW YORK, 
RICHARD A. McCURDY, President, 


IS THE LARGEST FINANCIAL INSTITUTION IN THE WORLD. 


Income in 1900, $60,582,802.31. Assets January 1, 1901, $325,753,152.51. 











lM HAS ROOM FOR WORKERS WHO ARE NOT REBATERS. ADDRESS 


GEORGE T. DEXTER, Superintendent ot Domestic Agencies, New York. 














ILLINOIS LIFE 


INSURANCE COMPANY 
CHICAGO 
JAMES W. STEVENS, PRESIDENT. 


Issues the Life and Optional Endowment Policies. They 
Pay Annual Dividends and are Absolutely Non-Forfeitable. 


ENERGETIC MEN CAN SECURE EXCEPTIONALLY 
ATTRACTIVE CONTRACTS FOR EXCELLENT TERRITORY. 


BANTA & SPAHR, Chio Managers, 
URBANA, OHIO. 


















CASUALTY 
SURETY 


U N lO COMPANY, 


Wainwright Bidg., ST. LOUIS, MO. 











Individual Accident, Health 
and Plate Glass Insurance, 
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< , ROLLA V. WATT, Mgr., 


Pogeseaes rest catia oom 
SAN FRANCISCO, CAL. 
JNO. TENNEY, 
R. EMORY WARFIELD, yo Mer. 
For 








= Ww. Law. 


wm ‘BROTHERS, | Mgrs. 
Were 7 it — IMinois, - Onto, Salt 
Sains eonsin, N. Dakota, S. Da- 
Colorado, Wyoming. 


ROYAL INSURANCE BUILDING, 
#9 Jackson Street, 


Insurance 











“The Leading Fire Insurance Company of the World.” 
FIRE ——— TORNADO. 


ROYAL 


LAW’S INSURANCE AGENCY, 


106 EAST THIRD STREET,CINCINN ATI. 
Ground Floor, Masonic Temple. 





c. F. SHALLCEOSS, Hanager, 
Vor the New York Departement. 
GEO. M COIT, Asse’t Mgr., 
FRED K. W. DAY, 2nd Ase’t Mgr., 
Baya) Insurance Bidg., 6 Wail St., Rew Yost. 





GEORGE P, FIELD. E. B, COWLES. 


FIELD & — Mers., 


a SOY New Hampshire 
Rhode Island, Vermont, Maine. 
EET, 
85 WATER oress TON, 





JNO, B, CASTLEMAN. 
BRECKINRIDGE CASTLEMAN. 


BARBEE & CASTLEMAN,, Mgrs, 


Southern De ee 
see, Georgia, Florida, South ucky, Tenge Ala- 
bama, Mississippi, Texas, Arkansas, Low 
isiana, Oklahoma, Indian Territory. 
LOUISVILLE, KY. 


Compaliy. 











Western Salvage Wrecking Agency, 


Mandlers of all kinds of 
FIRE AND MARINE SALVAGE. 


Nos. 207 and 209 Madison Street, 


SAMUEL GANS, Manager. 


Long Distance Telephone, 
Main Express 275. 





THE EZEKIEL & BERNHEIM CO 
SALVAGE WRECKERS 


AUCTIONEERS and APPRAISERS 


SALESROOMS and WARETMOUSES, 
Ne. 334 Main Street. 


CINCINNATI, OHIO. 


Every facility for handling merchandise of all descriptions. 
©. RB. ROTHSCHILD, Special. Long Distance Telephone [lain 1368 
€@ Adjusters will please telegraph or telephone at our expense. @ 





ESTABLISHED 1853, 


coe KH Beco 


THURINGIA INSURANCE CO. 


OF ERFURT, GERMANY. 


UNITED STATES DEPARTMENT: 


100 Wittiam Street, - - - NEW YORK. 


F.G. VOSS, Manager and Attorney. 





UNITED STATES "eet 
HARTFORD, CONN. 
GEORGE E. KENDALL, Manacen. 





ontinental Suasnpsese to 

Continental Assurance Co. of North America. 
asualty Northwestern Benevolent Society. 

Metropolitan Accident Company. 
ompany. Railway Officialsand Employes Accident Asseciatios. 





CASH CAPITAL, $300,000.00. 








General Offices: 134 [Monroe Street, Chicago, IIL 
° ACCIDENT 
Writes ‘yee, LMSUranice. jer 
Fe iii 





GOOD LIVE AGENTS WANTED. 





LONDON GUARANTEE AND AGGIDENT 60. 


(LIMITED) 

OF LONDON, ENGLAND. 

g HEAD OFFICE—MANHATTAN BUILDING, 
CHICAGO, ILL. 


A. W. MASTERS, GENERAL MANAGER. 


Individual Accident, Employers, General Lia- 
bility, Workmen's Collective, Eleva- 
tor and Teams Insurance. 





ORGANIZED 1869. 


CONKLING, PRICE AND WEBB, 
Gea’! Agents Illinois, Missouri and Indiana, 
New York Life Building, Chicago. 


CHAS. L. RAYMOND, 
Gen’l Agent Michigan, 1229 Majestic Bidg, 
Detroit. 


























